Which is your area’s 


lowest cost.fuel? | 


when you sell an &® 


MODERN MACHINERY 


your Farmer-Customer names the fuel that saves him most! 


2-PLOW, 1 ROW 


MODEL 8G 
— GASOLINE 
—TRACTOR FUEL 





3-PLOW MODEL ZB 


— GASOLINE 
—LP GA 


4-PLOW MODEL UB 


— GASOLINE 
— DIESEL FUEL 


—LP GAS 
—TRACTOR FUEL 


2-Pi 
— GASOLINE 
—TRACTOR FUEL 


L hel 
s 
—TRACTOR FUEL r 
Fae 
. , ‘J 


5-PLOW MODEL G 


—DIESEL FUEL 
—LP GAS 


— GASOLINE 
—TRACTOR FUEL 
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Which fuel in your area is lowest in cost? When you sell the 
Minneapolis-Moline tractor line, your Farmer-Customer figures 
his own fuel costs—then picks the MM tractor that saves Aim 
most! He starts to pocket this important cash saving the day he 
hitches up to his first job— he keeps on saving every workday 
thereafter 


WHY MM TRAC JK F EVERY SIZE 


OFFER SAVINGS THAT GROW THE YEAR AROUNIL 
Vere work done per day i money spent ¢ fuel—that’ 
the simple formula that nets extra savings for every MM tractor 
owner. Tractors like the 2-plow Model BF, the 3-plow Mode 
7B, or the 4-plow Model UB, give the farmer a choice of 3 front 
end types: single wi eel, dual wheels, or wide adjustable wheels 

thev Il work for him in all h Score Ps He viel huskier construc- 
tion throughout, larger bearing areas, b capacity fuel and oil 
filters, more efficient cooling— these advantages mean lasting low- 
cost performance. Advanced features like Uni-Matic hydrauli 
power with built-in safety valve for implement control . . . live 
power take-off... and for 


all MM tractors 3-plow power or over, make MM_ tractors 


powerful 12-volt electrical systems 


leaders in dollar-for-dollar value 

For customer savings that means extra sales and extra profits 
for you—show, demonstrate, and se// MM tractors. You'll both 
be meney ahead! 


MINNEAPOLIS-MOLINE o___ 


MINNEAPOLIS 1, MINNESOTA 





024 The most populor Glass 
Cutter ever manufactured Used 
by millions for general purpose 
glass cutting 


023 — Identical with 024 except 
has ball handle. 5° long Easy 
finger-reach handle Super-honed 
long lasting wheel 


% — Designed for cutting glass 
along template or paper patterns 
Small 5/32" wheel makes too! 
maneuverable for precise cutting 


38 Equipped with a special 

wheel developed for cutting 

extra-hard glass such as vitrolite 
‘\) corrora, etc 


“All Red Devil Gloss Cutters are now in the 
new packaging except the No. 7 which are 
packed 12 to a box and the carbide wheel 
cutters which are sold in individual plastic 


tubes with metal caps 
a 


C ? 
; f 


A Red Devil 
world’s best 
hold sh ipe 

Glass Cutter and it 


sells the cutters 


Rod Devil 


New Glass Cutter Packaging’ 


MEANS BIGGER SALES— 
HIGHER PROFITS— 
LESS WORK FOR YOU 


PACKAGING & DISPLAY 


All Red Devil Glass Cutters are now 
packaged in this unique new white, 
blue and red box which can be easily 
made into a beautiful, sales stimulat- 
ing display. Designed for counter, win- 
dow or shelf display 


REVOLUTIONARY NEW 
INDIVIDUAL PACKAGING 


An idea completely new in Glass Cutter merchandising. Each Red 
Devil Glass Cutter is individually packaged in a cardboard box—specially 
designed to hold and display the cutter and to protect the wheel. The com- 
plete unit is sealed in a colorful moisture- weather- and dirt-proof trans- 
parent outer wrapper which displays and sells and protects the unit. Cutters 
can be identified through window or from catalog number stamped on end 
of package. 
Here's how this packaging benefits you 


@ INCREASED SALES—Prestige of packaging gives Red Devil Cutters extra 
sales appeal—colorful display and packaging multiply impulse sales. 

e NO DAMAGED CUTTERS—No blunt or dull wheels—no rust—no chipping 
or nicking. 

e@ EASIER “BINNING’’—Protective display wrap is perfect for selling Glass 
Cutters from a bin—protects cutters from rough handling, moisture and dirt 
@ REDUCED PILFERAGE—Bright, large package and “crinkly” cellophane 
discourage “palming.” 


COMBINATION that 
ned, Chapm 


with super-h 
And the newest in scien 
s wheel from damage 
All this at n 


fit-making team. Contact your jobbet 


ncrease in pric 


Products of 


RAZOR 5 
BLADE GRADY 
WEDGES 


3B 
PAINT 
OND! TIONER 


0 
PAINT 
CONDITIONER 


ANDPAPER 
HOLDER HOLDER 


SANDERS CONDITIONER 


FLOOR 
POLISHER 








te 


Advertisements like this, appearing regularly in regiona 
farm papers, are catching the attention of fence buyer 


ASK YOUR JOBBER...about Bethlehem Fence 
... Steel fence posts .. . barbed wire... 
nails and staples . . . bolts and nuts 


- . , / T ————4 
... bale ties... baler wire . . . dothes SS 


line and other Bethlehem products. 
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‘PYREX for Christmas 


WARE 


Arlene Francis 
on NBC Network HOME Show! 


@ Charming Arlene Francis, at lett, is doing 
a dramatic selling job tor PYREX Ware on 
the “Home” Show, right at the height of the 
Christmas gift-buying season. " Home” reaches 
and sells millions of television viewers | 
cluding your own customers) Monday thro 
Friday, from 11:00 to 12:00 noon (EST 
scoring phenomenai sales records tor products 
it advertises. So get set for a lot of calls tor 
PYREX Dinnerware in both 16-piece and 
}4-piece sets. Better be sure you have enough 


to satisty the extra demand! 


For Extra Profits, Make Your Store 


@ To get your share of extra profits during the big Christmas 


gift-buying season, be sure your customers know you've got 
the goods! Advertise. Build special displays featuring popu- 


lar PYREX Dinnerware, PYREX Flameware. PYREX Oven 


Corning Glass Works, Consumer 
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— Promoted on TV and in L 


WERE MAKING IT 
KASY FOR THEM 
TO BUY... 


* PYREX Dinnerware 
* PYREX Ovenware 

* PYREX Bakingware 
* PYREX Flameware 


e PYREX Ware for * PYREX Colorware 
Christmas will be tea 

tured in a smashing oe FROM You! 
four-color spread in ——— 
LIFE Magazine on 


@® This hard-selling LIFE ad contains a handy check 
December 6th, reach 


inc some 26.450.000 list of PYREX Ware fer gifts at various prices—rang 
readers ncluding tu ym under $1.00 to § so it will pay you 
you O | ' 

ue to display the full PYREX Ware line where every 


customers! 


* 


(ft Headquarters For PYREX 


WARE 


customer can see the merchandise. 


ware, and PYREX Bakingware in Color. Make sure that } 
come to jour store tO buy PYREX Ware. Don't | 


short. Check your inventory today. Order spe 


PYREX Ware trom your regular distributor 


Products Division, Corning, N.Y. 


PYREX reg 
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HAS A CHAIN SAW FOR 


*Patents Pending 


IT’S EASY TO SELL THE SCElEmOn 


Handy, light-weight, all-purpose chain saw for the 
farmer, professional logger and do-it-yourself fan. 
Lowest-priced full-quality chain saw ever offered! 
It's o sure seller! 


Complete with 
guide bar and chain 


IT’S EASY TO SELL THE PRO!* 


All the famous Strunk features, plus pressurized fuel 
system and diaphragm carburetion, for cutting in any 
position! This is the saw for professionals! 


Complete with 
chain and guide. 


“59. 


Complete with 


guide bar and chain 


IT’S EASY TO SELL THE HARVESTOR!* 

A new, improved, heavy-duty chain saw which cuts in two 
positions. Beautifully balanced, powerful! 2" bore and 
high compression give extra cutting speed. Positive 


chain tightener, special alloy-treated guide bor prevents 


“burning”, adds life. 
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EVERY USE AND USER 


LET THEM TRY... THEY’LL ALL BUY 
WHEN YOU DEMONSTRATE THE COMPLETE LINE 


Now Strunk has a full line of chain saws for you! Now you have exactly the right saw 
for every kind of job! 

The exciting new SpeeDemon—easy to handle, easy to pay for, just right for farmers, 
professional loggers, do-it-yourself fans—in fact, for everybody. 

For rugged performance in a wide variety of big jobs, the Harvestor and Pro! All 
have automatic clutches and lubrication, one-finger trigger control. 


PLUS THESE 2 TRIED AND PROVED ALL-AROUND MODELS 


position ow | rou 
d heavy work.* $209.00 
Complete with 16 ha 


Tw 
Cuts with ‘ power A any - 
pe n.* $229.00 


a 
sit 
Complete with 16 hain and guide 


STRUNK—the best buys in chain saw history! 


STRUNK—Power for Modern Living 


1015, Cootesville, Pa 


Please rush all det 


STRUNK 
CHAIN SAWS 


Also a profitable line of Sprayers, Misters, 
Dusters, Portable Power Equipment for farm, 
lawn and garden. 


Power for Modein Living 


end informat 


if 
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TRY THE 
“BLINDFOLD TEST” 
YOURSELF! 


Cut L-O-F first, last, or in-between the 
other brands. Run any kind of a cut you 
want. You'll see why you have fewer bad 
cuts, less waste and more profit with L-O-F. 

Call your nearest L-O-F Distributor. 
These local businessmen are listed under 
“Glass” in the yellow pages of phone 
books in many principal cities. And send 
for your free booklet—‘For Greater 
Profits in Window Glass”. 

Write Libbey-Owens-Ford Glass Co., 
608 Madison Ave., Toledo 3, Ohio. 


“It breaks off 
clean and easy, 


without any chips” 


says GEORGE MOSES 
of Lorraine Hardware Co., 


Richmond, Va. 


yw 
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FREE! MAIL TODAY! 


\ 
@\__-- 7 mPpant 


1s MANUFACTURING © 
. Dyke Ave, Mort 


\ 


Order NOW from your distributor 
to insure prompt delivery! 
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THIS COLT ADVERTISEMENT will appear in 
November magazines read by thousands of 
gun lovers the country over. When it does, 
you ll have a very good chance of making some 
j 


extra sales of Colt handguns. 


Just remember, “Santa Claus never did business 
from an empty sleigh.” Stock a complete line 


and your sales will be in the bag. 





CLINTON 
HARDWARE 
CLOTH 


FILLS THE BILL 
for all of these... and many other uses 


Easy to see why Clinton Hardware Cloth means steady, year-round sales 
.. why customers in all sections of the country have unlimited uses for it. 


a 
' 


HERE ARE SOME TYPICAL EXAMPLES OF ITS. WIDE UTILITY RANGE: 


Window Guards Grain and Seed Screens Wire Splints 

Screen Door Reinforcement Rabbit Hutches Foundation Vents 

Tree Guards Cooling Towers Egg Baskets 

Skylight Protection Leader Pipe Vents Incubator Trays 
Ventilator Protection Partition Screens Bird Cages and Aviaries 
Corn Cribs Stucco and Plaster Fruit Drying Trays 
Machinery Guards Reinforcing Anchoring Brick and Tile 
Poultry Houses Animal Cages Brick Ties 

Poultry Runways Rat Proofing Locker Rooms 

Brooder Floors Bulb Trays Oil Filters 

Battery Feeders Floral Pieces ...and many other uses 


Clinton Hardware Cloth comes in all standard widths and meshes in 
steel-banded, 100-foot rolls. Write or ‘phone our nearest sales office. 


Hardware Cloth is manufactured and sold under the brand name CALWICO in the West. 


OTHER CF&I-WICKWIRE HARDWARE PRODUCTS 


Gold Strand” Insect Wire Screening + Quick Hitch Gate Springs + Stone Wire 

Perfection Door Springs - Clinton Hex Mesh Nettings - Wissco TV Guy Wire 

Wissco Flexible Wire Clothes Line . Clinton General Purpose Welded Wire Fabric 
Merchant Wire . Mechanic's Wire 


CFci-WICKWIRE 


HARDWARE PRODUCTS 


THE COLORADO FUEL AND IRON CORPORATION 


WacKwine SPENCER STEEL DIVISION—~ . 
» THE COLORADO FUEL AND IRON CORPORATION— 


« 


** 
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Boost Your Christmas 


WITH THE FIRST REAL TOG 
EVER MADE FOR YC 


rVitesiil ye 


Hot Item 


from 


TRuE Tem Pe. 4 


Here's ; gilt item WwW “re excited about a full set of 


Christmas tools made especially for the youngsters 


Real tools —just like Dad's. Mind vou, these are no toy 
but three well-designed, sturdily built tools. We know 
these tools will sell because we've surveyed hundred 


ot kids Ask your own and ee! 


Have famous True Temper features. We build these too! 
to take rough use. Handles are kiln-dried ash, fire-hardened 
to seal the grain against weather and wear 
Heads are high-grade steel with copper 
bronze finish. Rake and hoe have attractive 
crystallite maroon ferrules; shovel head and 


socket in sturdy one-piece construction 


Specially packed and priced to sell. The 
“Little Giant” Garden ‘Tool Set is packed in 
an attention-getting display carton. A color 
ful card shows the sales features. Call your 
distributor now for a supply of * Little Giant” 
Garden Too! Sets. Don’t miss this unusual 


Christmas profit opportunity. 


eS 


Coming Up: 
ANOTHER SMASHINGLY SUCCESSFUL TOOL-UP TIME 
PROMOTION! 


~~~ ha 


SPECIFICATIONS 





TRUE TEMPER 


LOOK TO (7 FOR LEADERSHIP 
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ing Coffon 


‘“*handy-bag’”’ 
package 





WINDOW SASH 
elele) M-7.\e.\, la 3) 
CLOTHESLINE 
STARTER CORD 
DRYER CORD 
TIE-DOWN LINE 
HEAVY WRAPPING 
JUMP ROPE 
PLOW LINE 
Ba AWNING CORD 
+ , FLAG HALYARDS 
carton for Coils of LAWN FURNITURE 
Sash Cord. Keeps ; TENT ROPE 
it clean, easy to f 
handle, easy to store PACK LASHING 
TARPAULIN TIES 
OVERHEAD DOORS 
Here's a new Sash Cord package that 
has almost everything. The cord is com- 
pletely protected from dust, dirt and 
handling abuse by the heavy gauge poly- 
ethylene bag. The clean, white cord is 
fully visible and with both hanks bagged 


you can cut the hanks apart and both 


) customers get a packaged purchase. 


‘olfon This new package is also just the ticket 


for counter display, for shelf stock or for 


FL OR DAGE bins. And King Cotton Sash Cord is priced 


JOHN H. GRAHAM _ co. INC. RIGHT. Write for a FREE SAMPLE and our 


105 DUANE STREET, NEW YORK 8, N. Y. latest prices and see for yourself, 
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Check these four money-making 
reasons to stock and sell RB&W 


SAVE TIME AND PRODUCT LOSS in your store with these new BOOST UNIT SALES with 
stronger RB&W packages. No spillage or breakage. Made of Bolt and Nut Kit. Here 
rigid kraft-board with the larger sizes corrugated, their time. It’s a natural for t 
upside-down design (another RB&W first) makes handling It's this kind 
easy, fumbling next to impossible. Oversized labels speed RB&W the bes 
product identification. surveys 


| 
; 


’ 


FIRST CHOICE OF COUNTERMEN is this casy-to-use RB&\ INSURE CUSTOMER SATISFACTION with ir 
catalog. Double-tabbed for instant reference, it’s jammec ne of high-quality fastener With R 
with facts on RB&W fasteners — the complete quality 

Leather-like cover protects contents, adds years to it 

hy 


Includes illustrations, applications, dimensions, p 


properties, sizes and prices on all RB&W products. 


Rm RUSSELL, BURDSALL & WARD 


109 YEARS MAKING STRONG THE THINGS THAT MAKE AMERICA STRONG 


Plants ot: PORT CHESTER, N.Y CORAOPOLIS, PA ROCK FALLS uk LOS ANGELES, CALIF. Additional sales offices at: ARDMORE (PHILA PA: 
PITTSBURGH; DETROIT; CHICAGO; DALLAS; SAN FRANCISCO. Soles ogents at: NEW ORLEANS, DENVER, SEATTLE. Distributors from coast to coast 
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“GOING 
TO 
THE 
poGs” 


pispLAY HODELL DOG CHAINS ror your snare 


In every community... on the farm, in the suburb or in the city 
.. the dog population is increasing. It's a ready market for 
Hodell Dog Chains... but you've got to display them so your 
customers will buy them. 
Hodell Halter and Dog Chains come completely assembled, with 
steel swivel snap, ring and toggle. Packed 6 or 12 to a carton, 
according to size. You can also order Hodell kennel and exerciser 


eo oe 


(x= «ao 


chains, dog couplers, chain choke collars. 

For complete information on the complete line of Hodell welded 
and weldless chains, ask your distributor or write for the 
Hodell Catalog. 


pod ~~ 


r 


a a 4 
nT taa4 << 


— 
| 


ca 


a a | 
2 
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Put this attractive Hodell Dog Chain display where your customers can see it. 


cL eet Ce 
(noe }-é 


4 


They may not want a dog chain when they come in, but they may be reminded that 


A a Ee a ee | 


» 
= 


the neighbors are complaining about “Rover roaming from home. Each display 
comes complete with 12 chains and 2-color metal display hanger. Assortments 


> 


| 
( 
= 
T 


c 


fF 


with attractive plastic handles in red, green and yellow also available. 


| 


HODELL CHAIN COMPANY, Cleveland 3, Ohio 


Division of The National Screw & Mfg. Co. 


Valinnall ] % 
Fasteners di 
"ad 





Hodel!l Chains Chester Hoists ‘lp 


ax 


i 


‘. J 
<y’ 
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Wrap up more Christmas sales Soqsons 
; ; P Greetings 
with this FREE Rubbermaid «l/ f 


GIFT-DISPLAY KIT A. 
& 


Including 100 ft. of Ribbon! 


An extra boost for your peak gift season 
. and it costs you nothing! Rubbermaid 
supplies gift-ribbon with bright Christmas 
designs. 
Dress-up Rubbermaid products for dra- 
matic counter and window displays 
They're all gift-naturals! And when 
they're presented in a gay holiday man- 
ner... they sell twice as fast! 
Take advantage of this timely free sales 
aid. Let Rubbermaid help you enjoy faster 
turn-over, increased profits this Christ- 


mas season, 


Imagine! 100-Ft. Roll of Ribbon 


and a big list of illustrated ways to 
gift-display your Rubbermaid 


For example, take a big sheet of cello- 
phane, wrap it around the drainer-tray 
combination (as we've done), tie-up the 
whole gift-package with Rubbermaid's 
3-inch wide ribbon 


Or, cut apart the designs and tape them 
over the windows on boxed items for a 


smart gift-appearance. 
MAKE YOUR REGULAR RUBBERMAID 
COUNTER A FESTIVE GIFT 
DISPLAY—PLAN EXTRA DISPLAYS 
THROUGHOUT YOUR STORE 
. at cash registers, wrapping desks 
in your special “‘gift-aisles”’ 


. in “Gifts for the Home” windows 


Send to: THE WOOSTER RUBBER COMPANY 


1205 EAST BOWMAN STREET 
WOOSTER, OHIO 


Kubbermaid 


HOUSEWARE 
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send me my 


i possible 


TITLE 
STORE 


ADDRESS 





UTICA 


sends the 


- Oristmas Parade 


through 


our Store 


This big ad in 






THE SATURDAY EVENING 


OS 





issue of 
December 11 











display OTt CA 
push OTt CA 


and this ad will pay you profits 


How is your stock? An item 


missing is a sale lost. 
Carry UTICA TOOLS” in your 
Christmas ads. UTICA national 


advertising makes UTICA easier 


to sell. Free mats and cuts avail- 


able at factory. 


SOO 
UTICA DROP FORGE & TOOL CORP. 


Utica 4, N. Y. 















He likes to think he’s handy—able to build or repair just about anything. 


So a gift of Utica Toots” is a compliment 


craftsmanship. And here's further assurance—UTIca Toots® 


are gifts thousands of men select to give to father, son, brother or Uncle Ned. 


ALLIGATOR-GRIP PLIERS! 


They open W-1-D-E, grip tight 
like an alligator even on large 
objects. Forged rib-joints give 
extra strength. Every pair tested 
with 150 Ibs. pressure on han- 
dies. For home, car or shop 
Utica® RIB-JOINT® pliers 
No. 507 in 10” size, only $2.85 


BIG SNIPPER! 


Cutters are hand honed and 
extra-hardened for long- 
lasting sharpness. They're so 
rugged they snip tempered 
stecl plow wire casily, yet 
so keen, sharp and well made 
that they cut bond paper 
No. 41 Cutting Pliers in 4”, 
$” and 6” sizes. Electrician's 
4” size, only $2.34 





4L HE-MAN PLIERS! 


They're full-forged, built for 
long, hard service. Cutters hand 
honed and exfra-hardened, will 
cut heavy tempered steel plow 
wire. Jaw surfaces are extra 
hardened, too. For home, shop 
car, boat. No. $0 from 4” to 
8”. Handy 6” size, only $2.62 


BOARDING HOUSE REACH! 


Spring-tempered jaws reach out, 
grip tight on small parts. Cut- 
ters and jaw surfaces exfra- 
hardened. Cutters hand honed 
Will cut 092” tempered steel 
plow wire. For electrical, hobby 
and handywork. No. 654 in ¢ 

and 7” sizes. 6” only $3.00 





(S 


¢ 


WRENCH WITH TEN LIVES 


Full-forged for rugged 
strength. Jaw surfaces extra 
hardened to prevent nicks 
and burrs. Tests prove they 
last ten times longer. It pays 
to insist on this “Duwuilt-in 

extraservice Utica ® wrenches 
give. For home, car, shop 
boat. No. 91. Sizes 4” to 18”, 
from $1.98 






Your tool dealer bas these Utica Toots® 





or can get them for you. Insist on Utica. 


UT 
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NEW NO. 92T™ 
LOCKING WRENCH 


Here's the amazing new 
Urica® No. 9ltm™. It's ad- 
justable, it locks, it clamps 
like a vise. Better than a 
complete set of open end 
wrenches. It's a new treasure 
for any man who likes tools! 
Urtica® No. 92TM in 8”, 10 
and 12” sizes. Handy &” size 
only $3.20 





DROP FORGE & TOOL CORPORATION 


UTICA 4, NEW YORK 


NOVEMBER 








.. a testimonial to his 


L, 
To help you sell ~ 


a complete line 


roy Mei ti al tes 


REPUBLIC MAKES OVER 20,000 SHAPES and SIZES 


More than 20,000 regular items of headed and threaded 
products are made and stocked by Republic. They are 
made from the highest quality carbon and alloy steels, on 
modern machines and equipment, under rigid control at 
every step of production. 


Republic headed and threaded products are always 
uniform, easy to assemble, tough and strong to withstand 
shock and vibration. 

You can count on Republic for a wide range of bolts and 


nuts tO satisfy your custome rs’ requirements, 


REPUBLIC STEEL CORPORATION 


Bolt and Nut Division e« Cleveland 13, Ohio 
Plants at Cleveland, Ohio and Gadsden, Alabama 
GENERAL OFFICES . CLEVELAND 1, OHIO 
Export Depart f Chrysler B gz. New York N.Y 


NEPUBIC — 
3005 AYO wus 


~~ 
Other Republic Products include Woven Wire Fencing, Barbed Wire, Fence Posts, Bale Ties, Pipe, Sheets, Roofing, Nails and Staples 


15 
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NO RESERVATIONS 


4 


! Camillus 

pocket 

knives 
have 


the 


edge 





} 
; | 
} 
} 
: | 


v 


IR 
Y 
A 


| | ~~? 
TALUEKLLUALE 


youll let out a lusty whoop when you 
cut yourself in on quick-and- 
one . - . : ; = 
easy profits the Camillus way! 
With Big Chiefs or Little Chiefs, CAMILLUS pocket knives have the edge. Camillus combines 78 years 
of manufacturing experience, with custom-made high carbon steel, precision construction, and exclusive 
styling to make the finest-looking, finest-performing pocket knives for braves of all ages! Nationally 
advertised to reach millions of consumers! Write, wire, phone or send us smoke signals for full details. 
CAMILLUS HAS THE EDGE ...IN PROMOTING TO CONSUMERS AND NS ee) 
tiuius 
_ ; 

CAMILLUS CUTLERY COMPANY + CAMILLUS - NEW YORK 
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Hardware & Allied Lincs - - Farm Operating Equipment 


Vol. 123 November, 1954 No. 1 
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BARON CREAGER, Southwestern Editor 
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WHAT'S BOOSTING 


DEPENDABLE QUALITY 

GENEROUS MARKUPS 
REASONABLE RETAIL PRICES 
STRONG NATIONAL ADVERTISING 


ae 


BOKER I 


WHAT A COMBINATION FOR PROFITS! 


a 


awe 


EASY 

PINKING SHEARS 
POULTRY SHEARS pace: ; 
M ™ , ’ fee b : ‘ 


3-PIECE 
SCISSOR SET 


ewing § 


POCKET KNIVES 


] 
' 


A 


The Saturday Evening 


POST 


co nized 
— Value 


BOKER 
Tree Gp erano 


acme U ree BY aw" 


STEAK SET 


Ask your jobber to show yow the 
BOKER TREE BRAND LINE 


Cotologs Avoileble on Request 


H. BOKER & CO., INC. 


ESTABLISHED 1837 


101 Duane Street New York 7, N. Y. 








AND PRICE CHANGES 


Production Increase Signals 
Rise in Business Activity 


ointed to upswing In busine high-ley n brief: | 
ictivity late in the year with cor A it | Wholesale Hardware 
tinued improvement in 1955. How Sales Up in South 
ever, there will be none l ; 
nent ol boom: the accent SALI BY | wal 
along the line will be on Government Spending 
a high level tability Shows Decrease 
For some time now prices at ' 
both wholesale and retail have GOVERNMEN : , : were 
changed little, tending to give ‘ :, re aarp 1954 
strength to consumer spending aEESO Oli of u peal lr 
Though production has been down, mang mm on juartel omewha 
personal incomes available after ; 
1 dollar down n 
from October-December 1953 
a tenth below April-June last 


taxes have been holding to a record 
leyel. in September reaching an 
annual rate of $253.5 billion 
Meanwhile, there are definite e nm tne Ba 

signs that, after a period of trim reported a 
ming, the rebuilding of inventorie " crease, while 
is to: Hell cartes, Stile ie dicecths Retail Hardware Sales South Centr: 
sparking an upturn in employ in Slight Decline two percent 


ment and production , 
RETAIL HARDWARE sales in th 


Orderly Pattern latest month for which statisti 


are available show a slight decline Record Incomes Boost 


While production is increasing it a 
from the same month of 1953. In Consumer Spending 


is apparent that the pattern will be 
July sales were four percent 


than in July 1953. Average s: PERSONAL CONSUMPTION expen- 
for all the natior 


no change in Ju 


a more orderly one, based _ pri- 
marily on replacement needs and 
on the natural expansion of the 
market due to population increase 
The steel industry is moving back 
to a more normal level of opera 
tions and it is likely that this will 
be maintained by continued high 
level production of automobiles 
Government spending has been 
reduced to probably its lowest 


retailer howe ditures, reflecting record income 
. 


) 
Il. } " } ; +y 
] were at an all-time hig the fir 


} 
For the first seven mont! rued 1g f 





point, and for the period ahead CONSTRUCTION expendit 
federal outlays will remain at to new heights in | 
about 60 billion dollars annually August. according 
Slated for the future are a 50 bil port from the Depa 
lion dollar highway project, spend » Much of the 
ing for federal structures, hospital ulted from expat 
and conservation projects 

While net farm income is down 
to an annual rate of about 
billion it is probable that 
prices will continue steady as i 
past few months. Southern farme1 
in many areas have been hard hit 
by drought and their purchasing 
power will be severely restricted 
for some time 
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IT YEARS 


OF FLUSHING* 


NO SIGN OF WEAR 
OR CORROSION IN 
CHAIN OR LINKAGE 


NO LOSS 
OF BUOYANCY 


, NO ADHESION 
_AT VALVE SEAT 

















...-STILL GOING STRONG! 


*Automatically operating at the rate of once every 90 seconds, this im- 
proved Korky has so far served the equivalent of 11 years’ normal usage. 





Here's proof that Korky gives trouble-free service for years! 
' cause _ whine _ . o guide ‘ 
That's because there's nothing to get a n £ = LAVELLE RUBBER COMPANY 
arms or wires to corrode and misalign orky seals perfectly ' 428 North Wood Street + Chicago 22, Illinois 
always — stops noise and water waste right at the source. Korky ‘ 
is easy to install and unconditionally guaranteed , : - 

. s ' ‘ Vemo sfrot 3 piay stor co ete t? stondoaord ( oset 

Now Korky is 50 more buoyant, too, for a full flush on all ' S 4 
" ' mk Valve ky suber ° eet and Three 

closet tanks. And the new Everdur non-corrosive link chain as ' 
sures longer service and easier installation —— cartons of 
12 Korkys each retail at $16.68 ($1.39 per unit) ou make $6.67 
per carton. Order through your wholesaler or mail coupon for 


En se ’ , ease send e the new Korky Self 


sample on display stand today! 


LAVELLE RUBBER COMPANY 


CHICAGO 22, ILLINOIS 
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f. LEADING NATIONAL 


MAGAZINES 


Revere Ware Gift Sets are being powerfully 
pre-sold in leading national magazines to the 
tune of over 100,000,000 readers during this 
fall and holiday selling season. 

bal 


ADVERTISING 


Your Revere Ware cooperative newspaper al- 
lowance puts local impact behind Revere’s 
national program and turns pre-sold Sets into 
“SOLD” Sets over night! Take advantage of 
your allowance now! 


2. TELEVISION 


**MEET THE PRESS’’ 


The national TV program, “Meet the Press,” 
rovides 15,000,000 selling impressions for 
evere Ware Gift Sets throughout the holiday 

sales period—creating a pre-sold market 

for you! 


Buia your advertising, pro- 
motion and selling efforts around 
the Revere Ware Kitchen Jewel 
Chest at $49.95 and the Revere 
Ware 11-Purpose Set at $39.95. 
Use the time payment plan as a 
powerful incentive to buy. 


4. FROMOTION 


MATERIAL 


Direct mail folders, mats, imprinted price lists, 
glossy prints, electrotypes, and reprints of na- 
tional advertisements are available to you. They 
help you clinch the sales that Revere Ware's 
pre-selling campaign creates. Order now. 


REVERE COPPER AND BRASS INCORPORATED 
Rome Manufacturing Company Division 
Rome, New York - Clinton, Illinois - Riverside, California 
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Now Buch gives you a longer 


profit .. . selling de A xe 
puonters 


NEW CHROME-PLATED 
Just put one of these beauties out where PULSATOR keeps spre 
your customers can see it, and watch it sell material loose, eve 
on sight! Let your customer’s eye wander 
over its red-and-chrome good looks. Let 
him feel its ball-bearing smoothness under a commnaun 
his hands, let him set the control lever SCALE gives YOU 
himself and watch the spread flow smoothly. accurate control, posi- 
He'll buy. You'll pocket a better profit— ) tive cutoff 
and why shouldn’t you? There's no better 
spreader! 


tributed 


Write for complete information about 
BUCH's complete line of Aerators and othe: 
garden equipment. 


“ — = 
i Po koged in 
; — corry-home cort 
? 
. sP 


NEW SLIDE PLATE is 


- 


venient for you—mor 


prea yor venient for your cus 


Proven best-seller... famous packaged 
Buch Whiz Barrow! Here's a sales-tested unit to anchor 


your garden equipment line: the famous BUCH Whiz Barrow. Shipped 
ready to sell, in a carton that saves you stocking space, and gives your 


customers carry-home convenience 


BUCH GIVES YOU NATIONAL ADVERTISING! 


You can’t beat the selling hel th gccterhocnrhe oon CE Hard-hitting ads 

Better Homes & Gardens tur readers into p tial customers tor you ‘aoe H 
ves you merchandising and point-of-sal Ip, toc ber 

a 2 connate te line of rolling garden equipment t 


Carrying the load 
since 1868 


GARDEN CARE EQUIPMENT 


BUCH MANUFACTURING CO., Elizabethtown, Pa. 


America’s Leading Line of Rolling Garden Care Equipment 
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MANUFACTURERS - WHOLESALERS 


Hager Names Breckenridge @tion from Harvard 
Florida Representative School with a mastet 


business administration. He 


C. HAGER & Sons Hinge Manufac elected secretary of the company 
turing Co., St. Louis, Mo., has an in 1930 and was named vice-presi 
nounced the appointment of Don dent and treasurer in 1950, holdins 
ald L. Breckenridge as sales repre those offices until his election 
sentative for the state of Florida president on September 1, 19 
’ b Before being named chairman of 

the board, W. D. Stuart had serv 

as president of the company 

1903 

F B. Saunde: 

president and secre 

pany. Mr. Saunder 

ganization in 1922 and w 

to his present position in 
H. R. Johnston, Jr. 


cording to the announces 


+ 


Johnston New Sales Head 
of Toro Manufacturing 


H. R. JOHNSTON, Jr. ha 
named advertising and sales p1 

dD. L. Breckenridge motion manager of Toro Manufac 
turing Corp., Minneapoli 

A graduate of the Univ 

Breckenridge has been with the 
company since 1953 as a factory 
representative. He is a graduate of 
the Russell & Erwin Contract 
Hardware School at New Britain, 
Conn. He was associated previou 
ly with the St. Louis office of the 
Standard Oil of Indiana in an ad 
vertising and public relations ca 
pacity. Breckenridge is a graduate 
of Washington University with a 
B.S. degree in Business Adminis 
tration 


Newton "Girls" Hadda Wunnerful Time 


. 


W. D. Stuart, Jr. Heads 
Richmond Hardware Co. 


W. D. Stuart, Jr., has been 
named president and treasurer of 
Richmond Hardware Co., hard- 
ware wholesalers with headquar 
ters in Richmond, Virginia. He 
succeeds his father, W. D. Stuart 


Participants display their finery donned for the "Dressing Contest" which 
climaxed the annual Newton Line Co. picnic, Homer, N. Y. This was one in a 
series of events enjoyed by winners of the Jobber Salesman's Contest— 
Grand Prize being an expense-free trip to Central New York plus three days 


who was elected chairman of the 
company's board of directors 

A 1921 graduate of Virginia 
Military Institute, W. D. Stuart, J1 
began his full-time career with the 


company in 1924 following gradu- 


22 


in New York City for the six winning salesmen and their wives. “Beauties,” 

left to right, are Bill Carter, sales rep in Texas; Jack White, Grand Prize 

Winner, of Everett Hardware Co., Jackson, Miss.; Frank Carter, south- 

eastern rep, Atlanta, Ga.; Raymond Dixon (GPW), of Sporting Goods 

Distributors, Inc., Nashville, Tenn.; Donald Bones (GPW), of Lansing, Mich.; 

Leon LaRue (GPW) of Bay City, Mich.; and Brett Osborn, Midwest rep 
with offices in Chicago 
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there’s just one 
—_— 


PIPE LINE TO PROFIT 


For Farm Water Systems 
It’s YARDLEY ClearStream 


 PressuRated rere o | Packaged 


ClearStream pipe for every job 
lbs. for farm water systems 


bs. or 125 Ibs. for « ty water 


>metery sprink 


Stream name, size, and PressuRating 


time - , “43 
otected 1s.) cico SPre-sold oy, yo 


clearly stamped on every section 
guarantees your customers this is gen 
vine Yardley, America's top-qualit 
100% virgin polyethylene 
Plainly marked every 10 feet for easy 
measuring 

There's always a leader. Why risk your reputation with anything but the best? Sell 
only top-quality ClearStream Plastic Pipe . . . and sell it for every cold-water use. 


For Pump Pipe, insist on Twin-du-it for jets, Sub-du-it for submersibles 


Oy YARDLEY PLASTICS COMPANY e 142 PARSONS AVE. 
oH In Canada: DAYMOND CO., Ltd., Chatham, Ontario 
Export Sales: F. & J. MEYER, 115 Broad St., New York 4, U.S.A 
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Recessed elaforced 
screw seatings 
“Pinless hinge” for 
extra security 


Works on right or 
left hand doors 


Maste 





The popular “all-in-one” lock and hasp that 
fits today’s market! Ideal for use by contractors, 
builders and the “do-it-yourself” trade. Sturdy 
laminated padlock permanently attached 
can't be lost or stolen! Entire unit 

made of hard-wrought steel 

cadmium plated for long life. Com- 

plete with 7 screws. Order from 


your wholesaler. 


TF SAFETY HASP No. 704 ..35¢ Retail 


Powerful, rugged wrought steel hasp Check these Security Features, too: 
that matches the strength of Master ® Recessed, reinforced screw 

Padlocks. Extra heavy, one piece seatings 

padlock eye ‘“‘floats’’ in place ; *® Cadmium rustproofed 

can't be knocked out! Packed com- * Sturdy, pinless hinge 

plete with 7 screws * Wide rib for extra strength 


EROS EU GS 


Master Lock Company. Milwaukee 45, Wis. NATIONALLY ADVERTISED in Saturday Evening Post, Look, This Week 


eM a a ee 


r P , 
Wotld s Leading & 


24 


—_ 


“ 
aA ~ f . ; 
14404 i) 1aahaclatetd 
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You Become Paint Headquarters in Your Nei: 


with the Exciting New Martin-Senour 


Never Before Such a Sure-Fire Way to Quick-Turnover Paint Sales! 


Now is the time tO getinon the hotte st, 
most prohtable deal you ever saw! You 
set up an actual color-in-paint head 
quarters within your store with the 
remarkable Martin-Senour Customized 
Color Center 

Here, at one convenient, centrally 
located display 1s everything your 
he meowning customers need to deco 
rate any and every room in their homes 


MARTIN 
They choose from hundreds of Color 


a an ( hips the Decorator Colors” the 
experts approve. You can mix and blend 
their paints right in your store without 
wasting steps 

You get a basic paimt stock of famous, 
nationally-advertised Martin-Senour 
products, representing every fype of 
paint for indoor or outdoor use for 
walls, floors, ceilings, shingles, sidings, 
masonry And it's all sold from this 
central, convenient, seen-from-any 
angle Color Center display! 

There are astonishing profits here at 
a remarkably small investment, because 
you can expect a complete turnover of 
basic stock from your Color Center 
several times yearly. Get your Martin 
Ssenour representative to see you at once ’ 


This customized Color Center Display is designed so that it is Mail the coupon now! 


utterly flexible and can be adapted to fill the demands of any 
store or store department—no matter what size. As shown above MAIL THIS COUPON! 
it occupies a space of 25%” wide, 10” deep and 20” high. 


Small sketches above show other adaptations. Martin-Senour Point Company, Dept. SH-114 


2520 S. Quarry St., Chicago &, Illinois 


nterested in the Martir 


nier de Please hove y 


MARTIN-SENOUR & Paints wince heca song 


America’s Color Leader 
2520 S. Quarry St., Chicago 8, Illinois 
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(Continued from 


Yardley Plastics Opens 
New Warehousing Service 


Plastics Co 
new 


YARDLEY Columbu 
Ohio, announce 
ervice at 565 Western Ave 
Atlanta, Ga 

This new 
us to 
ervice to oul 
tributors in the 
Robert W 


warehousing 


N. W 


will enable 
and pickup 
and di 
tate 
man 


facility 
give overnight 
dealer 

outhern 
ald Ro el ale 
age! 


Yardley l a 


Walter H. Allen Holds 
Merchandising Show 


or deals 


a the in! 


manufacture! 


MORE THAN 


* 


( 


McKinney Establishes 
Central Sales Region 


Manufacturing Co la of 

has established a 
Region and ha 
Hamilton 


Tex Au 
ake Hote] 
renandal 
filled the Cry 
iotel as 1 hov 


as re ompanying photog 


McKINNEY me 
Pittsburgh, Pa 
Central Sale 


Russell J 


new 
named raph ; 


; 


manage! OV flowed into an adioi 


one-third the 


gional ales 


Russell J. Hamilton 


Hamilton will sales of 
the McKinney 
hardware in Ohio 
svlvania, West Virginia 
Indiana, northwestern 
and lower Michigan 

A member of the McKinney 
staff 1926, the 
manager is a graduate of 
versity of Pittsburgh. He 
ber of numerous hardware associ 
National Build 


the Steel 


upervise 
builder 
Pet n 
Kentucky 


Marvland 


line of 


western 


since new 


tions, including the 
ers Hardware Association 
City Hardware Club, the Buckeye 
Hardware Club, the Kentucky 
Indiana Hardware Club, and the 
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+ PACE- NEW! And naturally 


TM isa Keyoldlag@n: 


JET WATER SYSTEM 





only 
14 inches 


wide 


ro------ 


SHALLOW WELL 


only 


G2. 


For ‘5 H.P. Shallow Well Model 
33CSRT ‘‘Space-Saver’’ System 


only 
20 inches 


CONVERTIBLE high 


only 


a 


For '3 H.P. Deep Well Mode! 33CRT- 
XC40L “Space-Saver’’ System. ', H.P 
models low-priced, too. Deep well 
models offer the exclusive Quick- 
Connect"’ Flange for fast, easy instal- 
lation—and they're convertible to 
shallow well use with no extra pump 





Model No. 33CSRT 


Why so compact? B 
} me Thece ] 


ports to buy 


NO SHORT MARK-UP— 
FULL TRADE DISCOUNTS! 


Why so low priced? B 


is Rapidayt ( 
Higher 


Why \ wait? Get t 


THE DAYTON PUMP & MANUFACTURING COMPANY * DAYTON 1, OHIO 
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STAR ATTRACTION 
FOR YOUR 1955 MOWER DISPLAY 


<< Sb daa 
+ MES 
ve 


‘ era r 
2 % 
’ . ‘ai ai 
SRS Bp ich 
 -» d ew } * = af * ve ; ¢.. . 


& 


When you choose models for your 1955 mower display, 
include the handsome F & N 20” rotary. 


Here is a mower that fairly shouts for attention: New 21"F&N ff 
smooth, clean lines . . . rugged 2 h.p. engine power reel type mower 

. simplicity of operation and maintenance ... 
genuine quality appeal from handle to wheels. 


Yes, give it space and it will give you “sell”. 
There are also many other F & N mower models ' ° " ee pe ed 
that belong in your display. 8 hand models mi! ical callie 
including trimmer, 5 power reel models up to ' 
24”, and 4 rotaries including a 21” self-propelled 
.. . 17 models in all for building the display 


that appeals to every customer desire 


Specify F & N mowers ... first with the FiNest. 


THE F & N LAWN MOWER CO., 


Richmond, Indiana, “America’s Leader” 


LAWN MOWERS 
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(Continued from page 26) 





May to Head Sales of 
C. M. McClung & Co. 


BRUCE KEENE! 


Mn} 
Vic] 


Jacobsen Introduces New 
Mowers at Sales Meeting 


D1 


Marvin O. May 


Seymour Smith Shows New 
Line to Graham Reps 


SEYMOUR Smith & Son, Inc ik- 
| ‘on! ! nted the ( District sales managers of Jacobsen Manufacturing Co., Racine, Wis 
shown with new model mowers introduced at sales meeting are, left to 


right, E. W. Fisher, Wayland, Mass.; Ray Strassel, Jacobsen chief engineer; 


Roy Ashcroft, Louisville, Ky.; John W. 


Ned Carlisle, Barberton, Ohio 
Atlanta, Ga 


Reihman, Poughkeepsie, N. Y.; and A. F. Nagel 
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INDUSTRY NEWS (Continued from page 29) 





was the fifth of 
introduced by Jacob 


I liffi as around 
fences and gravest The trim 
mer is designed for both com : 
mercial and home 1 Amarillo Hardware Prints 


: E.R. Le Mon Toy Catalogs for Dealers 


AMARILLO Hardware Co., Am 
Le Mon Represents arillo, Texas, recently completed 
Bolton, of Wimberly & New Method in South and supplied to the dealers in 


territory a new 156-page Tor 
] 
l 


; 


Thomas Hardware, Dies E. R. Le Mon and Associate 


Ci og, according to G. C. Ratcliff 
J. C. BOLTON, purchasing agent 1044 Ravenswood Drive, Evans vice-president 

of general hardware for Wimberly ville, Indiana, have been named Two thousand of these 

& Thomas Hardware Co., Inc., outhern sales representatives for were printed in the company 
Birmingham, Alabama, died re- New Method Manufacturing Co printing department unde: 
cently at a local hospital follow- Bradford, Pa vision of Don Mitchell 

ing a brief illness. Mr. Le Mon will cover Kentucky In addition to printing it 

Tennessee, Mississippi, Alabama Toy Catalogs, the company 


Georgia, Florida, North and South regular intervals prints Sportin; 
Carolina and Virginia Goods and Fishing Tackle Catalos 
which are sent to its dealers. M1 
Ratcliff stated, ‘We also print ou 
lesmen’s catalogs which con 


Ocean City Adds Fishing of weekly change sh 


fain time of 


Line to Product List certall 


complete new 
THE OCEAN City Manufacturing departme! 


Co., Philadelphia, Pa., has added : goods.” 
Co 


° 


full range of fishing line to 1 


Stanley Sales Conference 


J. C. "Jim" Bolton 


A native of Furman in Wilcox 
county, Mr. Bolton had been con 
nected with the wholesale firm for 
44 vears 
Survivors include his wife, Mrs 
Ora Richardson Bolton: a son, John 
Calvin, Jr., Birmingham: a daugh 
ter, Mrs. Margaret Bolton Reyn 
olds, Winston-Salem, N. C.: a sis- 
ter, Mrs. J. A. Richardson, Se: 
board, Ala.; a brother, W P., Sales representatives of Stanley Electric Toois met recently for a 


Birmingham; and four grand sales meeting at the home office in New Britain, Conn., where they 
children were briefed on new tools and merchandisers scheduled for the market 
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elle 


“ee U————> | CRESCENT HACKSAWS 


Adjustable, 8-12". Depth of curt, Bright 
plate finish. Wood handlk 





W @ Strong, rigid, well-balanced Crescent Hacksaws are 


a 4 "3 . . - - ” 
designed for the exacting mechanic. Choose from five 
No. 1046 





popular patterns having wood, steel or Neoprene han- 


Adjustable, 8-12”. Depth of cut, 2%”. Bright dles. The Neoprene handles are far superior to plastic. 


sh. Steel hand! _ . : : witon 
plate finish. Steel handle They are impervious to oil and acid, unaffected by ex- 





a yl . tremes of heat or cold, have high dielectric value and 
(on \ are practically unbreakable. Sold by Industrial Distrib- 


No. 1049 if 3 d d 
_——— . ee, utors and Hardware Dealers everywhere. 


Adjustable, 8-12". Depth of cut, 34". Bright 


pot anita ae 


—— CRESCENT TOOLS — 
Cive Wings lo Work — 











Solid frame, 12". Depth of cut, 314”. Bright 
plate finish. Neoprene handle. Also No. 1044 


with steel handle 








Sign of the “brlisan 
-) Symbol of Excellence 


Crescen ‘ trode-mork, registered in the United Stot ’ hes nd other? 4 jing 4d ret ers everywhere ond mode only by 


CRESCENT TOOL COMPANY, JAMESTOWN, NEW YORK 
SOUTHERN HARDWARE for NOVEMBER, 1954 T 





DIXdSTEEL LEAD HEAD NAILS 


Now in the new 


50 POUND SIZE 


Nail Caddy 


BIXISTEEL 


TT pi 4acacame) 





e Easy to display 
e Easy to handle 
e Easy to store 


Now another DixisteeL product comes to you in the px pular DIXIsTeE! 
Nail Caddy—Dinistee, Lead Head Nails! 


And best of all 
come in 50-pound Caddys, instead of hard-to-handle 
wooden kegs. 


Here 


. they 


100-pound 


are the ideal roofing nails in the ideal package. Put 
them on the counter where your customer 


’ s will see them 
and see if your sales don’t increase 


Get a supply from your wholesaler or jobber now 


ae 


@ Bright or Galvanized 

@ Seven Lengths: 
1, 1%, 1%, 1%, 2, 2%, 2% 
All No. 10 Gauge 





ATLANTIC STEEL COMPANY 


P.O. Box 1714 « EMerson 3441 
ATLANTA 1, GEORGIA 
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, 1954 


NOVEMBER 


Southern 
HARDWARE fae yaa 5 


In face of heavy competition-- 


Big Christmas Toy Sales 


“Our customers know we have hardware be- 
cause we cre a hardware store. We try to 
make them fully aware that we have a full 
line of good grade toys, too 


School youngsters may not spend 
a nickel—but they tell Mom and 
Pop which toys appeal to them 
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— 


Store's layaway plan is stressed in the above window display of dolls. 
Below, Alex Black, Jr., hears little customer's desires for Chris‘mas 


Early window displays, below, back up the distribution of toy catalogs 
one of which Johnson, above left, discusses with Black, his co-partner 


till weeks 

a our tov vol 
clare Alt xX Blac nN 
in the Cooper-Young n 


) 
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Spacious Displays Plus Layaway 
Plan Bring in Christmas Business 


Customer goes from 
toys to appliances 
gathering items on 
her Christmas list 





lhaunks... 


FOR MAKING THE OPENING OF OUR NEWLY EN 
LARGED STORE SUCH A SUCCESS. TO SHOW OUR 
APPRECIATION WE ARE OFFERING YOU THE BEST 
VALUES THAT CAN BE FOUND ANYWHERE 


TO THRILL EVERY CHILD 


§ | \ TA ‘ $6.95 RADIO SUPER 
SqpADQUARTERS \ agree, 6 
J! mM ‘ ; 
IW LANGLEY PAR REG oa" DAYS : lid 


»AINT 
amcek PAINT | PAINT SET 
sET> \ 

— N micnoscore urs 
WC TOR tn CHEMISTRY SETS 
SETS Complete Line of MODEL 
> TRUCTO. SMITH. MILLER 

Y-LINT CARS ond TRUCKS 


toe 4 99 - 





Au 


When a customer makes a pay- decorations of ligh 
ment on a layaway, a credit slip cane and bell 
recording the amount of payment throughout the interio! 
and balance is made out which is as well as exterior 
attached to the original. The cus 
tomer’s receipt furnishes her rec 
ord of payment. An item is released 
when it has been fully paid for 
December 24 layaways not 
are reviewed, and cu 


Newspaper advertisements like 
the above promote Christmas 
merchandise and stress layaway 


definite amount nor time limit. A On 

20 percent deposit is required. At called for 

the time of deposit a salescheck is tomers notified by telephone of 

made out in triplicate, the original the items still being held. Those 

retained by the hardware store, who cannot be reached by tele- 

duplicate to the customer and phone are notified by postcard 

triplicate attached to the item Items are held for 90 days beyond 

Layaway merchandise is stored in Christmas to give custome! 1e - . —— 
a} Talking About Family 


bins alphabetized by last name of opportunity of completing 


the customer, and by number of ments and getting their iten Is Saleslady's Appeal 


alescheck within the bins. Bins Murray Hardware Co. shai 
son : ith ¢ ; “SELLING | 
Santa Claus with the sho, 


for layaways consume about 1,000 
it is located 


quare feet of storage space 


saves customer's time. Here, Co-Partner 


Checkout counter near door 
payment 


Morris Reinstein totals purchases for customer and receives 
8 
Y 


j 
wy 





Gift Suggestions Make 
Bid for Holiday Trade 


from 


' 
stock which has 


Saleslady Marcella Schrage cheerfully helps customer select her last- 
minute necessities dwindied to a scant supply 


conseqg 
choos! 
lieve tl 
choos\ abc 
of the matt 
wont weal 


suitable for 


Cl 





A large sign “TOYS” 
blinks to remind 
neighborhood of se- 
lection at Meene- 
han's. Two windows 
of Christmas toys 
back this invitation 





Customers Come to This Store 
for All Their Christmas Needs 


“THE HARDWARE dealer who doe 
not merchandise toys and gift item 
at Christma is losing a lot of 
profitable volume,” says M. Frank 
Meenehan, co-partner in Meene 
han’s Hardware in Washington, D 
C.. who currently does a $25,000 
Christmas volume in toys and gift rices al ompetitiy 
items. This has been built up over hey can do no better 


Meenehan, MEENEHAN’S 


ginning in tricycles and wagons Meenehan indicated 


“But I would advise the estab opper was watching p! mor Hardware 


lished hardware dealer who neve ( vy, comparing tl in I 3241 M St 


t 





the last six vears from a small be aid Mi 


has had Christmas merchandise be rl a as the departmen 

fore to go at it cautiously, because store s 2004 lath St. N.W. 

you've got to condition your cu Meenehan al carri Telephone: NOrth 7 

tomers to a toy and gift merchan standard nationally advertised PAINT AND 

dise department over several sea lines of toys, a feature s nd 1 PUTTY AS USUAL! 

sons before you fix the idea in their importance to competitive pri ae 

minds and win their seasonal rding to Meenehan Visit TOYLAND 

trade.” ‘The hardware dealer new a a oe 
Meenehan's carry “bread-and toys should start with ; 

butter” toys and gift housewares time, broaden his 

such as traffic appliances through ence shows what 

out the vear, but it is at Christma then aim to be 

that they expand and embellish mas,” he said OPEN EVENINGS 

their regular lines with extras All Christmas merchandise is d CHRISTMAS WEEK 
“We set up our Christmas toys livered to Meenehan’s by Se} 

and gift housewares as early as ber. On October 1 Meenehan’s 

October 1. We want to acquaint our moves the cleaning supplies Ads appear weekly during November 

ther area, and and December in local newspaper 





I rtment to anc 


trade with the wide variety and pal 
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sta ltd Promoted 





Santa's Mail Box Is 
Family Drawing Card 


M. F. Meenehan, after six seasons 
of Christmas merchandising, has 
conditioned customers to look to 
his store for toys and gifts 
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A box for letters to Santa brings 
children into the store. As they 
mail their letters, Mother often 
sees items which she would like 


Dring them and 


other household item 


One-Stop Store Baits Buyers with 
Sportsmen on Their Shopping List 


THE GIFT-BUYER who has an out- 
door man on his shopping list has 
little chance at Christmas to escape 
the buying “baits” staked out by 
the Sportsman's One-Stop Hard- 
ware and Sporting Goods. With 
two stores in North Little Rock, 
Arkansas, in locations plus 
planned advertising and Christmas 
promotion, Owner Wylie Cavin 
rings up volume sales in the gun 
department. 

Of the more than 1,300 guns sold 
veartly, Christmas sales account fo1 
a sizeable, three-figure number! 
Along with the guns are sold im 
pressive numbers of accessories the 


good 


Hunting glo 
clothing and 
equipment all share 


hunter use 
cases, outdoo! 
ing 
Christmas 


Cavin 


promotion of 

tarts his holiday selling 
Thanksgiving he has hi 
et, his Christmas sign 


and his 


early. By 
di play all 
and decorations in place 
advertising ready to go 
In gun promotion, wide selection 
featured repeatedly. On the front 
of the headquarters store, this sig: 
appears in letters visible far down 
the highway Arkansas 
Gun Dealer. Some of the 
advertising uses ¢ 
South's La 


+ 


Large 


papel 


1OLal The 


Store Number One 
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evervining 


} 


rip, from gun t 


turning 


suppe! 


at One-Stor 


+ 
al 


Saturday o1 


at an\ 


1\ 


period 
him s 


The restauran 


nection 


Known 


ID] 


} 


and 


with 


thre 


i¢ 


9 } 


hol 
j 


find 


; 


te 


ry 
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A full page ad may 
open the Christmas 
promotion, then 
smaller ads featur- 
ing one specific item 
will follow this 


Wa 


Clerk helpfully aids 
customer who has 
been attracted by 
the store's reputa- 
tion as “Arkansas 
Lergest Gun Dealer” 





Hunting accessories sell fast in 
the holiday season. Clerk here 
shows boots to interested party 














Southwestern 


Oklahoma Hardware Co. 
Holds One-Day Meeting 


CONCENTRATED, one-day house- 
clinics highly 
definitely worth 
the best day for a 
such a 


would 


wares sales are in 


formative and 
while, Sunday i 
to 


most dealers 


wholesale! schedule 


clinic and at- 


Manufacturers participating in 
clinic were represented, left to 
right, by Jimmy James, Mirro; 
George Mueller, Rubbermaid; 
"Doc" Parker and Ray Kirks, Gris- 
wold, Color-Fiyte and Darzey, 
Hugh Smith, Rubbermaid. From 
left, standing: Gene Hanky, Mir- 
ro; Bruce Noyes, Pyrex; Mark 
Bogardus, Revere; Ernie Jackson, 
Cosco; Don Gamble, Ecko-Flint; 
Bill Irwin, and Jim Cooley, Rub- 
bermaid. Right: Gene Smith, 
opens clinic with a brief message 
explaining the aim of the clinic 
and how it was to be conducted 


Pictured at left are officials of 
the Oklahoma Hardware Co., 
sponsor of the clinic. From left 
Emzy 8. Saul, manager of the 
housewares department, Gene 
Smith, president, and Harry Wil- 
cox, merchandise manager 


Wholesalers 
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Hosts for the housewares clinic 
heid in Amarillo, Texas on Oc- 
tober 3 were, left to right: Fred 
Sullivan, sales manager, Morrow- 
Thomas Hardware Co.; G. C 
Ratcliff, vice-president, and E 
W. Pipkin, president, Amarillo 
Hardware Co., and Paul Meadow, 
president, Morrow-Thomas 


Stage Housewares Clinics 


Amarillo Hardware Co.- 
Morrow-Thomas Clinic 


MORE THAN 


Demonstrating products at the 
clinic were these factory repre- 
sentatives. Front row, left to 
right: Gay Gardner, Wearever; 
Hugh Smith, Rubbermaid; Phil 
Parham, Revere; Dave Crockett, 
Pyrex; Ray Kirks, Griswold, Col- 
or-Flyte; J. F. Bauer, Pyrex. Rear 
Jepp Jones, Ecko; Don Gamble, 
Ecko; Ernie Jackson, Cosco 
Frosty Bennett, Mirro; and Don 
Swanson, Griswold and Color- 
Fiyte. Left, dealers take time out 
for luncheon given by clinic 
sponsors 
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Atlantic City Convention 


manufacturers and wholesalers in joint meeting 


Meo" STABLE business conditions 
in the year ahead seemed to be 
the general 
delegates attending 
joint convention of the National 
Wholesale Hardware Association 
and the American Hardware Man- 
ufacturers Association, held Oc- 
3-6 in Atlantic City 

It may have been a reflection of 
the return to more normal 
tions that, for the first time 
several years, convention registra 
tions fell below the high mark of 
the preceding year 

Reports, generally, were to the 
effect that in both branches of the 
industry sales being main- 
tained at near-peak levels. But 
comments on the net-profit picture 
particularly 
And there 


acceptance of the fact 


expectation among 


the annual 


tober 


condi 
in 


were 


less favorable 


the 
ready 


were 
from 
was 


wholesalers 


that increased emphasis on selling 
promotion the orde 
of the day if the industry—at all 
level is to maintain a high-level 
volume of business and traditionai 
margins of profit 

As W. A. Parker stated hi 
president's address to the National 
Wholesale Hardware Association, 
“the of selling 
have vigorously replaced the woe 


and sales 


1s 


in 
woes 


competitive 


44 


, rt 


nortage itiol 


allocat 
all difficulties 


held 
show 


in spite ol 
the average ip 
well. The the 
tion’s wholesale hardware sale 
the first eight months to be 
about five percent behind the same 
eight months of 1953. 1954 will not 
be a record vear. but it will be the 
third or fourth largest sales yea 
industry's history 

trend of profits in ou 


have 
figures 

for 
onl 


in our 
‘The 
dustry 
we have a 
Industry rofi 
after taxes, he said, slipped f1 
record high of 4.96 percent of 
in 1946 to 1953's 1.85 percent 


industrv’ 


would seem to indicate 
relearning 


average net 


hardware 
1934 


wholesale 


lowest net since 


The Problem Ahead 


ide 


When we 


In net profit ni 


cons 
cine 
during a period when 
have been 1 
rd levels, 


industry 


r ] 
operate profitably 


ial in 


Ww holesale 


i 


reases 


hardware 


contin in 


plenty of company 


ine 1 


couraged 
picture 
hardw are 


the 


wholesale 
have jt 


not 
future 


in pl 


tl 


' 
toda 


the past 


Now 


conven 


oTl 


lat 


to 


ist 


fitc 


there is 1 


VY as 


We can 


indicate 
busin 
great 


it nas e 


a traditional part 


tion, 


the 


plan was ope! 


conse 


utive 


the 


Tuesday 


to ind 


n f 
nanute 


As in 


fram Vv 
in pas 
first 


Way <¢ 


= 
Ivl 
ictUul 
1 
Vas 
t 


isine 


Wednesday 


on Thu 

likewis 

Wedne 
For 


) ‘ 
rsday 


1953 


conference 


ed for the 


somewhat 


busines g 
yn Monday mornin 
final bu 


+ 
ai 


ry 


e held 


saay 


the 


errno 


ars. The 


SeSSI\ 


SOSSi 


orning. Th 


mee 


vention opened wit 


reception 


event 


Was 


+ 


n itne! 


e AHMA 


that 


booth 


ie 
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o 


Wholesalers Separate 
Business Sessions 


Franz Stone Charles L. Hildreth 
President, the AHWMA President, the NWHA 


address, a talk on increasing the 
efficiency of salesmen, a panel dis- 
cussion of purchasing methods 
ions related to employee 
is and the further: 

rhead the an: 


empha 
ment 


| 
ii 


John H. Crider 


1954 
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Associations Elect 
New Officers 


A. H. Heat! 
Tacoma, Was! 
Can the Whole 

Reduce Hi 

In his talk Mr. Heat 
numerou way of cutting : 
a minimum nun ! form " ;' 
tandard re, conserve on post- : poner 


1eeded thins better Ben Gordon [ 


; 
( 


then 
topl 
anutacturel! were 


attend the Wedne 


f 


tir 


morning busine mee 
NWHA 
Opening the Wednesday n 
program Richard F Becket! 


ry 


chairman of the association ( 
mittee on catalog tvle recom 
mendation poke on ‘Ste} 
Which Might Be Taken to Reduce 
the Cost of the Wholesale Hard 
? ; 


ware Catalog.” Mr. Becker race 


development ince the committe: 
wa irst established in 1951. He 
urged further effort on the part 

manufacture! in tandard 


copy and illu 


Terstegge Speaks 
Reporting as chairman of tl 
ociation’s packaging committ 
W. H. Terstegge, Stratton 
Terstegge CO.. Louisville Ky 
tated that a survey of the mem 
} 


hat 92 of those 


bership revealed t I 
Or 


reporting favored net prici 
th 


the basi of repli he said, the 


committee » recommended deci 
mal packaging and 
ing (Exce rpt 
talk appeal 
essions final addre 
Gordon discussed ; Bootle 
Mr. Gordon is executive 
president of Rich ~ Inc \t 
lanta. Ga., and chairman, Vend 
Relations Committee, National Re 
tail Dry Goods Association hoi n ) ge th ‘ I Excerpts from the Address 
Mr. Gordon said that there were : nued, to let . P ries - of President Parker 


least 10,000 discount houses 


at 
all tvpes doing an annual volum« 


of between $3 and $5 billion. But 


he said that in one vear the na 
‘rted 


i 


tion’s merchants have been ale 
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X-Club Luncheon 


mpil é W. A. Parker 
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Cc. E. Hamilton 


for less 
than most small value items but 
the figures would seem to say that 


expense, percentage-wise, 


the percentage costs attached to 
the serving of a larger account buy 
ing in a normal way is very little 
if any less than the percentage 
costs attached to the serving of a 
smaller account buying in a normal 
way 

The figures would seem to say 
that the offering of extra discounts 
as an inducement for added volume 
of a normal nature without an ac- 
companying reduction in services 
and costs is not profitable in the 
long run 

Likewise, the same thing applies 
to the accepting of an order at a 
reduced price on the basis that ex- 
pense is going on anyway and such 
plus business even with a small 
margin will bring in Just that much 
added profit 

These and othe 
petitive 
weakening to our individual op 
erations and not only lower ou 


similar com 
practices are not only 


own individual margins, but on ac 
count of competitors, and there are 
no secrets from them, being forced 
to follow the leads, they beat dow: 
the general industry margins and 
carried to the extreme, can destroy 
the profitableness of the market 
in which we operate 

While some of the line 
items we sell undoubtedly 


carry longer margins, over all 


problem would seem to be no mot 


a question of increasing the mar 
gins for the wholesaler thar 
of maintaining or retaining the 
ready established margins w 
know we should have and whic! 
are necessary to profitable opera 
tion 

I might add this maintaining o1 
retaining of established margins 
certainly includes the recovery 
the cost of free delivery which 


48 


ache and many responsibilitie 


true that profit figures conti 
be satisfactory in numerous o 
lines of business, more particularly 


| Excerpts from the Address 
~via of C. E. Hamilton 


wheel 

ol I where How SHOl WW ende: 
comes fron 

of competition 

Most of 


better informed ourse 


€ ei 


be bette able to pass on economk 

truths to those around us 

trongly feel an educational job him an order 
needs to be done. If such is the case 

at least a part of the responsibilit l nc } he ‘part of oul 
is oul man would automatically 


Gentlemen, we have many head his commissior which ir 


Many alesman calli Pon us 
Ba iCa ly 


pecause gr 


would probably have caused me 
the international situation, direct 
elle: discount houses, et« We 


place an order or a large! 


with the factory representa 


could talk about such matte! ! I then asked myself 
definitely tion, “What am I! 


‘ 


The truth is we have always had crease the efficie 


headache in one form or anothe nen?” 
and vet 
hardware busines 


eomehow the wholesale Busine and salesman 


ha not 11s ing and immediately f 


urvived but probably were built on ever. 


financial condition t trary to best 

any time in history hip was fors 

profit problem is no ince the wort 
uliar to our industry alone of the older men 
perience took it 
paused, grumble 
led down and went to wi 


in the manufacturing in rie was more difficult f 
But in many, if not most th Is lid not hi 
tributing 


concern at the present t ‘ tough 


there 


++ 


trade 


petition 


if the sharp decline in net prof) Sale 


dur. the last two vear 


The wholesale hardwa 
ha plenty oft con 


profit 


J. A. Chamberlain 
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W. A. Terstegge 


Excerpts from the Address 
of John Sheffield 


° 


Excerpts from the Address 
of Jack A. Chamberlain 


John W. Sheffield 
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DEALERS WANTED 


RED HEAD 


LAWN TRIMMER 


Electric lawn trimmers are 
larity every day — it 

hand grass trimn 

past. Yow can get 3 s Share of 
business selling the w RED HE, 
trimmer! Manufactur 

midwest'’s leading y 

firm with a reputation for producing 
the best, the RED HEAD trimmer 


quality and /s quality. Look at these 


features: 


\/ Aluminum construction with beautiful, 
eye-catching anodized finish 


Safe soft iron blade that resists chipping 
Top quality 8000 rpm electric motor 
Weighs only 3% pounds 

Retails at only $19.95! 





Here's a combination that's a sure 
sales winner — 


* the right product at 
* the right price 
Write for full details today! 


The CINCINNATI 
VENTILATING Co. 


THIRD & MADISON, COVINGTON, KY. 


Ep HEAL 


THIMMES 























U< 


This Dealer Gains Big 
Christmas Toy Sales 


To open each Chri 
ve distribute 2.500 or 
italog showing ou ce 
These catalog in ct 
in the neighborhoo 
They are distributed 
school boys and Boy Scouts ra 
than by mail. We get them 
homes around Thank 
reaction is Immediate 
of ales and lavawa\ 
catalog The catalogs 


and made available 


$1 down on any 
$4, and more 
orders Some 
! run $35, $40, o1 
Our layaway departm 
past season had approximately 100 
accounts. We expect to do as well 
or better this year. The layaway 


plan is operated as a three-ticket 
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HIGHEST QUALITY 
inside and out 


-DICKS-PONTIUS 
has it! 


INSIDE each OUTSIDE each 
package — the package — modern 
finest quality distinctive label 
compound which stops the 
made today. eye and starts 
the sale. 18” and 2 
CUTTING 
WIDTH 


GLAZING 
COMPOUND 


D-P Glazing Compound 


D-P White Wonder 


k Sealing Compound 


a 


. = 
COMPOUND 


n ‘ 


Nationally séduertised in 55 


‘ will 


‘ Ss onnie 
han 40 MILLION 


a] equipme 
, 
»> make your b> of se x ¢ 


} lippe and 
in any other ycar in the history of the compar re 
z= ne nore home owners realize that on ; ves them the 
° . : 
4 D-P Caulking Cartridge | added years of trouble-free satisfactory performance so, much t 
_ desired - and again dramatically emphasizir the old adage Tha 
there is not ar never Ww any substitute for QUALITY.” 
- r ‘pb ‘ terature ’ ‘ 
- fe 


Write, w 2 and nam 
Line up with Dicks-Pontius for dependable products, nearest dist oes one pape a 
displayable packaging, bigger profits! - than to 


Nationally advertised in Popular Mechanics, Popular 
Science, Family Handyman! Order D-P Compounds 


pees tpreamllapaih | COOPER MANUFACTURING COMPANY 
The Dicks-Pontius Company , Dayton, Ohio 706-708 South First Avenue ® Marshalltown, lowa 


Alexandria, Va. © Decatur, Ga. *© Dallas, Tex. 
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One-Stop Store Baits 


CUS RSE ETB EAN | Buyers for Sportsmen 
yet LONGER LIFE! 
FLOWER BORDER 


WITH STAKES 
COMPLETE 50 FT. UNIT— 
NO CUTTING! 


7. 


ney were in e pl 
appealed to average 


At Store No Ckichoma Hardwere Co. 


Holds One-Dcy Meeting 


C 


+ 


maintained 
yn-the- pot cold 
take out 
ayvmond 
promote 
tmas 
gun 
giving.” 
Although Store #2 d not have 
the automatic ice th; I 
hunters and fishermen t does 


furnish ice. And in fishing season 


SELLS MORE AT GREATER PROFIT a 
In this area the hunting and fi 
Sales Tested by over 1000 Dealers the first 
season — they reported more dollar volume 
and more Net Profit — the reason one-stop service mu 
@ Low cost 50 ft. Unit @ No cutting all times for both fi 
losses @ Faster Sales @ Slip-in Stakes hunte! 
feature had quick appeal. 


ing seasons overlap 


the mec 

dent Sm 
Owner Cavin carries o 

This 18°” Border with Stakes equals above 
ground height of old-style 22°’ Border with , 
4" in ground —Slip-In Stakes ore spaced Christmas. Almost any 
about 4'2 ft. apart permitting faster erection : hopper can bring in 


one-stop idea fairly con pletely 


in rocky or hard ground. Even the ladies put complete Christm: 


t S 
it up with ease atistactory giits for 


Easily removed when "hy 
? mowing or weeding Christmas shoppers 
“4 f 7 


n frequently in the 


¢ ™~ 
vertising 

Re-rolls neatly to ht ) : ” 
use yeor ofter year Besides the 
ing that runs on 
the Christmas sei 
vertising mediun 
An attractive Trellis moti ‘ 
beavtifies the home HOU picture Cl 


@ Stakes make border fence easy to put 
up — dodge rocks — faster takedown for 
mowing or weeding. 


Longer Lasting — Galvanized After 
Welding. 


Smaller mesh gives greater protection. 
Re-rolls neatly to use year after year 


33% CHEAPER than old style border 
fence, but lasts longer. 


THE 
GILBERT & BENNETT 
MFG. CO. 


GEORGETOWN, CONN e BLUE ISLAND ILL 
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“You have a great, new ede 
when you sell Cyclone 


Insect Wire Screening 


This edge and you'll find it an important on 
from a selling standpoint —is the new Improved 
Multiple Wire Selvage that you'll find on every roll 
of Cy« lpne “Red Tag” Insect Wire Screening 


This new selvage edge is twice us wide. That means 
true, even mesh that al 


= 
; 


_\-—— 


u 


—-—! 


a stronger screening with 
ways lies flat 

All three types of Cyclone Insect Wire Screening 

Galvanized, Bronze and Aluminum-—now feature 
this Improved Multiple Wire Selvage. This edge 
combined with an improved finish that results in 
greater eye-appeal and greater durability, makes 
Cyclone the finest Insect Wire Screening you can 
offer your custome! 

As a companion item, sell Cyclone Hardwar 
Cloth—the top-quality woven hardware cloth with 
the welded selvage that makes installation easy 
Wires are straight and even and heavy galvanizing 
assures long life 

eaecee’ Order these and the other Cyclone “Red Tag 


Li44+4+ [ } ‘ : 
Hardware Products from your jobber now. Remem 
tore 


’ 


Li44++7 
Lh 


ber—top quality brings customers back to your 


sossers! Here's your chance to examin Im 
proved Multiple Wire Selvage yourself Icke re 
available containing samples of Galvanize tronze and 
Aluminum Insect Wire Screening with thi 
our sale 


ature 


They re a convenient size for 
to show to deale rs Ask your z clone scale 
to Cyclone Fence Dept... American Steel & W 
United States Steel ¢ orporation Wauke 


FLEXIBLE STEEL MATS 
Clean Better —Lest Longer 


CYCLONE FENCE DEPT., AMERICAN STEEL & WIRE DIVISION 
UNITED STATES STEEL CORPORATION 
WAUKEGAN ILLINOIS - SALES OFFICES COAST-TO-COAST 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


UNITED STATES 


SOUTHERN HARDWARE for NOVEMBER, 1954 





incheon wa 
p.m 
i Ion 
».m. and the entire 
returned to Colonial Hall for 
r ion at 9:00 p.m 
to the general a 
retailers were asked 
a questionnaire that had 
been placed in each chair and 82 
questionnaire were turned 
from 99 retaile! We have not 


et completed our tabulation 





has the right pipe 
for every purpose 


win Tex is especially designed to make jet pump 
hook-ups quicker and easier. Suction and pressure lines 
are combined in o single unit assuring perfect alignment 
ond preventing binding or snarling in the well casing. 
Pipes may be seporated by cutting connecting strip with- 
out damaging either pipe. For jet wells, specify TWIN TEX 

it's permanently marked and measured every 10 feet. 


Available in various lengths and size combinations. 


~Pressur lex answers the need for o pi 


d higher working pressures There are 
guaranteed pressure ratings of 75 a 
PRESSUR TEX provides an adeq 
factor for water systems having a constant 
pressure. Eact ze is permanently marked o 
every 10 feet and identified as to pressure rat 


able in pipe sizes from ‘2 through 2 


easure Marked ., <1. 


purpose pipe. its light weight, ease of installation and 


is the popular all 
freedom from rust, rot or corrosion makes it ideal for 
general water supply systems, irrigation or drainage 
Measure Marked PLASTEX is made from pure polyethylene 
to the exacting specifications of the Thermoplastic Pipe 
Division of S.P.|. and is guaranteed non-toxic. Permanent 
measure marks every 10 feet moke cutting and installa- 


tion easier. Pipe sizes from ‘2" to 6” and coils to 600’ long. 


Veolle FOR wus m cunende 


to see and trace. Primary uses of YEL 
mine water and drainage 

industrial wastes or corrosive 
recommended for drinking water 


marked ond measured every 10 feet 


PLASTEX DISPENSEREEL provides maximum display, compact storage and 
fast, easy cutting. Holds giant, remnant-saving coil mokes it possible 
for one man to unroll and cut any amount of pipe without awkward coil 


handiing. A big time and lobor sover for dealers or contractors 


Plaslex 


SHAPING THE FUTURE SINCE 1930 


THE PLASTEX CO., 400 Mt. Vernon Ave., Columbus 3, Ohio 
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You || 
BUZZ UP BUSINESS ae 
CHAIN SAWS... *20 customs Siiincnde” 


TRIED 
TESTED 
~ PROVED 


GREAT SALES FEATURES THAT 
TURN PROSPECTS INTO CUSTOMERS 


Perfe ct balan easily acc ible 
nity powerl t i 
afin is 


Bolens saw at a nev 


you make 


Bolens Means MORE BusineSS warn ruis winninc 
SALES COMBINATION OF OUTDOOR POWER EQUIPMENT 
BOLENS GARDEN TRACTORS BOLENS POWER MOWERS BOLENS M-E ROTARY TILLERS 


ARY TILLERS 


Versa-Matic Drive giv prop 
Nard speed ind f Attact - 
9 models 


WITH BOLENS 4-STAR LINE YOU'LL OFFER MORE . oe MAKE MORE 


Mail Coupon Now for details on 
BOLENS POWER PROFIT PLAN 


BOLENS PRODUCTS DIVISION 
BOLENS PRODUCTS FOOD MACHINERY AND CHEMICAL CORPORATION 
DIVISION 1 227-8 South Park Street, Port Washington, Wisconsin 
Please send information on BOLENS money making Dealer Franchise Offer 
FOOD MACHINERY AND ‘ Meme 
CHEMICAL CORPORATION Compeny— 
Address__ 
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More Wanted Features 


Greatest Freezer Value! 


Amarillo Hardware Co.- 
Morrow-Thomas Clinic 





Cc 


of hardware 


PEERLESS 
Super Value Racial emery 


Implement Associatior 
FREEZERS Che "H's tesmnandos 
that every dealer ne 
hope you will cont 


When customers ask their forts and cover mor 
. . hardware busine 
dealer for a particular item he 
tions on a job well don 
makes sure he has it or can get sill Treemen, new 
unty Hardware Sap 


‘Just a note of thank 


it. When the dealer asks you for 
PEERLESS FREEZERS can you 
supply him? Peerless is the big- Sunday. I know 


to the hardw 


the fine meeting 


gest buy and greatest value in 


F er relation 
its price class. Check your stock various organi 


l 


today and send your order the public 1 
the retailer 
along. Thanks agai 


will result 
Household Sizes: 2 to 10 QOts. all 
Hotel Sizes: 12 to 20 Ots. 


Every 
clinic received 
a large. file ty pe 
merchandis ne 
PEERLESS FEATURES: home Hardware 


ing a wide asso! 
GEARLESS AN TOP tion ot value te 
TALL CAN 


y’ try plus a not 


\ 


EAR FRAME 
EARS INCLOSED 


+ ere to the display 


»t rel 


in the 
ound the ¢ 
Although 


nis associate 


EaSy A> TAKE Apart 


DEEPER TUB warm in the 


and CAN and although 


The PEERLESS FREEZER Co. 


WINCHENDON, MASS. 
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Manufactured by GEUDER, PAESCHKE & FREY CO. 


1325 W. St. Paul Ave., Milwauk 
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MR. FAMILY-FUN 


SAYS 


SOUTH BEND 
CROQUET HAS 


CONSUMER 
SERVICE BUREAU 


% MAGAZINE 
410 ee 
VErtisen WS 


PARENTS’ MAGAZINE 


COMME NDATION. SEAL 


"te 
. 
* Pcccccgcce®™ 


A nationally recognized 


symbol 
quality tested merchandise 


ot 
* this seal 
is a potent factor of consumer influ 


ence. And South Bend 


nationally 


your 


the 
advertised 


is only 
croquet 


make 


family fun 


ot 
added interest in 


; to build 


outdoor living! 


Our 80th Anniversary 
1874—1954 





Write for 1954 Catalog and 


name of nearest Jobber. 











SALES REPRESENTATIVES 
Fast—Julius Levenson 


. 7 Ease 17th Sc..N. Y. 
, 3ed National 
, Tenn, 


South — Louis Williams & Co 
Bank Bldg., Nashville 


Midwest—South Bend Toy Mfg., So. Bend, lod 

« alif & W’.— Anderson Sales Company, 

730 w 10th Place, Los Angeles 15, Calif 

Denver & Pac. N.W Leo Scherrer, 
94rd St., Seattle 7, Wash 


SOUTH BEND TOY MFG. CO. 
Dept. SH-11, South Bend 23, Indiana 


2840 W. 


CROQUET SETS * DOLL CARRIAGES — 
Folding, Fibre, and English Coach * 
DOLL STROLLERS * JUVENILE FURNITURE 


OF o 
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— 
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Br a 
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think this 
while and 
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could be 
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EAP Ly 


6, 8, 10 and 12-Ft. 
POCKET TAPES 


a ae ae ae 
a 
ship. The poce-setters 
of the pocket tape field 


"al eed: 
10-Ft. and 12-Ft. 


lf oe 
wide blede permits 
_ higher upright meeosure- 
ments. EXTRA: The 
Evens KING-SIZE is 
equipped with a remov- 
able BELT-CLIP 


LONG TAPES 
25, 50, 75, 100-Ft. 


Viny! leatherette cov- 
ered, special hook-ring 
attachment, chrome- 
plated winding reel and 
double roller mouth- 
piece. Stainless stee! 
edge bond 


' AND ALL THESE EXTRAG 


DISPLAYS — al! Evans packaging unfolds 
into multicolored displays which hold 
and sell Evans White-Tapes. 

THE LARGEST NATIONAL 
CONSUMER ADVERTISING 
CAMPAIGN IN STEEL 
TAPE HISTORY 

over 100,000,000 ads 

on Evans Tapes 

EVERY YEAR! 


SOUTHERN HARDWARE for NOVEMBER, 


The only complete quality line 


of white steel tapes 
with ALL these sales features 


= 
4 


@ Plastic Utility Cas 
& Double Markings 


feet and inches? 
Read here 


Work in inches? . 


Read here 














@ Sliding Hook —! 


e-Out 


SPECIAL 


EVANS “MEASURE-CHEST”’ 


CONTAINS 
4 1 12 ft. Pocket Tape 
1 50 ft. Long Tape 
1 Plastic Tackle- 
Utility Box 
$7.17 VALUE $69 RETAIL 


only 


complete 


Less then the cost of 


the tapes o 








MORE PROFIT | 


Peet, 


eestreiuedttieg 
GaAs. 


america’s NO. 1 LINE 


FIRST in DEMAND: 
FIRST IN sAtes: 
FIRST in qQuatity: 


N D enc mL ESS STOVES, 


mancts ARO MLATERS 


GLASWIK- 


outlasts ordi- 
nary kindlers 
Ye ee tl 


a full line for oil stoves and ranges 


GLASWIK FASTHEAT 
World's finest spun A j fold 
glass wireless wick. range t e 


FLAMEMASTER SUPERHEAT 
The asbestos leader Good quality ast 
has more oil-carrying two heavy exg 
strands brass wire 
BESWIK THRIF-T 
Superior asbestos—at § v 
a competitive price 


NEW! 


TRIPLEHEAT The 


wick ata 


for 


fe wire 


t 


TOP NOTCH 


Check your stock and reorder NOW! 
Sold Only Through Distributors 
SALES CO. 
NORTH WALES 9, PA. 


Mérs. of Asbestos Textiles Since 1922 





of a dozen only 
You cannot 
rectly ] 6 ola 

the decimal equly 
To accurately 

3 and ! Yu 


tnese¢ fractior 


recently 
»ymany feet o 
price it to him per 
The chain indu 


{ ; 


1anged to selling by feet 


it about time that our indu 
( me of these { 
custom and 


92 percent of our 


answered the ql 


favor Net Pricing? 


urvey also! 
experience 
pl 63 perce! 
a full day’s t 
rchand! ! 


lavol 
recomme!i dit gy 
hopes ‘ 


iten 


Atkins Saw Appoints 
Meister to Sales Post 


APPOINTMENT of Carl J. Me 


ry} ryt 
vice-presiae 


Saw Di 


j . 


Cari J. Meister 


Stanley Works Purchases 
Assets of H. L. Judd 


PLANT ASSETS 
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Here’s the KEY... 


to greater 
LAWN MOWER SALES 





LAWN PATROL 
18 and 21}-inch Ree 


New style deck for stream 
once and greoter st 
construction easy-ste 
engi duo 

not*ed pinion ond cas 
geor, box fror 

screw odiv 





RETAIL AT $110.00 oa 











LAWN PATROL 


18 ond 21-inch Rotary 


FREE 


/FALER 








Ask your wholesaler 
for complete details 


JOHNSTON LAWN MOWER CORPORATION 


BROOKHAVEN, MISSISSIPPI 


A Division of Jacobsen Manufacturing Company—Racine, Wisconsin 
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Individually 
packaged in 
brilliantly 
colored dis- 
play cartons 


New 
UFKIN 


* 


Jacobsen Names Allaman 


BANNE R —_ District Sales Manager 
LONG STEEL TAPE ites GC. Maan | 


Durable snow white finish and 
black markings protected by a 
sion resistant plasti 


bonderized. tempe 





FREE ATTRACTIVE LOW PRICES 
MEAN MORE IMPULSE SALES 


Each Banner comes ain Hook 

tin Rin Length 
na strong, handy . 
W220 25 ft 


2 HW223 50 ft 
vsable box — a : - . Allaman 


clear plastic re- 
5 ft 
bonus your custom 9 YON fe 








» ers will welcome, 





THE LUFKIN RULE COMPANY, SAGINAW, MICHIGAN 
132-138 Lafayette St., New York City Barrie, Ontario 
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Here’s the one complete quality line of hose 





accessories that you need to fill all of your cus 
tomers’ gardening needs 

Use the Scovill automatic merchandising rack 
You get 10%! of display space on less than 3%! 
ol floor space Ask your GREEN SPOT wholesaler 


how to get this valuable merchandiser free ! 


Now you have all the accessories that are called 
for, under one fine name that consumers know and 
like. No more ordering problems—contusion on 
sizes and qualities ends with the wide selection 


offered by GREEN SPOT, 


Weather-Matic with adjusta- 


ble circles from 10'—SO' acro 





vives must to coa;©rse 


In merchandising principles, point- 
of-sale material and consumer adver- 


tising, Green Spot leads the field, 


New Waterite Oscillating Sprinkler 

for greater efficiency and more uniform H-367 

coverage! 

Selling a quality line wil! result in quantity sales, so 
GREEN SPOT—the line that sells itself 


GREEN SPOT ts a division of the famous SCOVILL MFG. CO. 
the world’s largest manufacturer of quality brass goods, known 
for over 150 years as master craftsmen in metals 


Sprinklers + Hand Sprays * Hose Nozzles + Quick Con- 


nectors » Clamps + Y” Connectors « Shut-Off Valves ull-page advertisi: 


Couplings « Hose Menders « Goose Necks. the Saturday Evening 


Green Spot 


= 


Scovill Manufacturing Company, 36 Mill St., Waterbury, Conn, 


OF SCOVILL 


SOUTHERN HARDWARE for NOVEMBER, 1954 








She Bolt Bar 


(A ——— 
ban Lamso 


Pipkin Out of Action 
ri: with Broken Leg 


E. W. PIPKIN, pre 
Ha 


yroKen 
Pipkin fell 

on the slick 

eteria. H 


just below 


‘ 
Cdl 


Was ol! 





PUBLISHER'S STATEMENT 





“THERE GOES THE ONE | WANT!” 
A 








Catch as catch can bolt and nut selling methods have no 
place in the modern hardware store. You can make your 
bolt and nut business even more profitable when you let 
the “Self-Service” Lamson Bolt Bar save you time and 
steps to the back room. 


The Bolt Bar comes complete with 106 of the fastest-selling 
sizes of bolts, nuts, washers, etc. Experience proves that 
the Bolt Bar stock turns over an average of 6 times a year. 
The extra profits and time-saving convenience of the 
Lamson Bolt Bar should be a “must” for every hardware 
store. Ask your distributor salesman for the facts on 

the Lamson Bolt Bar or write to us direct. 


“7he LAMSON & SESSIONS @. 


1971 West 85th Street Cleveland 2, Ohio 


Ploents of Cleveland and Kent, Ohio + Birmingham + Chicago 
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HARDWARE 
NEW PRODUCTS ~ssemor 





Gasoline Lantern 


Ocean City Manufacturing Ci 
A’ and Somerset Sts 
Philadelphia 34, Pa 


o 


Salad Maker 


? 


The Lufkin Rule Co. 
Saginaw, Mich. 


© 


Spin-Fishing Outfit 


The Coleman Co., Inc. 
Wichita, Kan. 


. 


New Tape Rule 


Mouli Manufacturing Cor; 
91 Broadway 
Jersey City 6, N. J 
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New Giass Cutters model numbers COS4, COS 


added to the Red 
were } ctured ine 
The neu 


low thi fire 


gla 

Red 

bine ol micid yi . cut 

! feature vheels of tung cal 

bide vhich, according to the manu 

facture! provide a long-life tool 

ind enables greater penetration of the 
vheel during cutting operation 

new cutter are known by 


Red Devil Toots 
Irvington 11, N. J. 


° 


Saw Attachment 
new Sat Att 


With any notol \ 
verloading is being introduced The Master Saw Co. 

trade. Utilizing a patent 1842 W. Washington Blvd. 

the manufacturers stat it Los Angeles 7, Calif. 








Your Distributor Has These 


CHRISTMAS PACKAGES 


with extra, removable covers of 


GAY, BRIGHTLY COLORED FOIL 


Use Them to 
INCREASE YOUR 
CHRISTMAS SALES 


SPECIAL GIFT ITEMS 
NOT ILLUSTRATED 


of finest quality stot 
>» nickel plated 

6-inch Diamond, Combin 

ers, Retail Price $1.00 
d 7-inch Circular Pattern 

DIAMALLOY FEATHERWEIGHT wet . / Cutting Snips Retail Pr 

ADJUSTABLE WRENCHES 8 < : 

D78-Size 8 in. Chrome . dtm Chand 
Nickel Plated—Retail Frice $2.30 tg Stage ster ogee 
nation Plier. Serew Deiver. Ad rench 


DIAMALLOY GROOVE JOINT , ‘ Retail Price $3.20 
PLIERS f 
Five position grove joint ' Mia 
Gives parallel jaw capacity : Ciciitodtion task Sete 
O to 13/16 in. chrome nickel ; *_ Gift Boxes DIAMOND 
plated 
HLI6. Size 6 in Retail Price $2.00 


ce 


There is Nothing Finer Than a DIAMOND 


DIAMOND CALK HORSESHOE COMPANY 


DULUTH, MINNESOTA EST. 1908 TORONTO, ONTARIO 
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Pipe Wrenches 


Talk about Chisels 
.. 0 sel! Chisels. 
Talk about Quality 
... 0 sell Quality ri 
To Sell Quality Chisels | 
talk about = 
Shark Brand ! 


SELLING THIS 
FINEST QUALITY 
SWEDISH STEEL 

YOU GET: 


. . Customer satisfaction 





. . New and repeat 
business 


7 Extra ates a 


S THE DEF TE PROVEN WAY 
TO OU NCE COM 


fend fow & » Too/ 47 WARREN ST. 


NEW YORK 7, WV. Y. 
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New Plier 


Compound 
Lever 


Guaranteed More . 
Work With >) - SNIPS 
Less Fatigue Far Better . ee By 
Actual Work Tests 


idwest For nat Steel | Sak 


PROFESSIONAL 
PRUNING 


SHEARS — 
Fully Hot Forged Pass Thru FREE Money Making Display 
and Anvil Types Rack, No Charge With 12 Pop- 

ular Snips, Retailing at $23.00. 








Call your wholesaler - or write Tool and Cutlery Co., Sturgis, Michigan Diamond Calk Horseshoe Co. 
Duluth, Minn. 


o 





Nest of Saws 
Economical! 


Proven in Use! 
The Preferred 





Painters and home-owners prefer safe, 

sure Tandrotine for thinning paint, en- 
amel, or varnish. Long leveling. High =~ 
flash point. Promotes even flow. Slow > 
drying. Has a pleasant odor. = 


Gallons 
Tandrotine is also superior for many Quarts, Pints 


other uses such as cleaning brushes Half-Pints 
and removing grease and wax. 





Stock up now and enjoy more sales, 
extra profits. 


Order from your jobber Great Neck Saw Manufacturers, Inc 


Mineola, N. Y. 
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Chain Saw You Create New Appliance Prospects When You Sell a 


Quality 


WATER SYSTEM 


Standard geal 
at $198.50. The 


its Cast 


Lombard 
6 Main St. 
Ashland, Mass. 


° 


Paint Sprayer Label 


The Speedy Spr t 
plied with a new sleeve-type label a Look around for other profitable sales possibilities w hen vou 


centing the saving of tin id m ‘ ‘ 
Sins install a new Myers Water System. It provides the water 


ide possible by d 
t ith a sprayer. The | | stat capacity and pressure necessary to the efficient operation of 


many of today’s wonder appliances—automatic laundries, 
dishwashers, food waste disposers, water softeners and auto- 
matic hot water heaters. The tie-in sale of any one of these 
big-ticket items returns extra sales dollars with a minimum 


ot sales expense. 


A new Myers Water System with ample capacity for the future 
opens the way to home improvements and expansion, too. 
An extra bathroom or a kitchen 
modernization project offers a chance ry ~~ 

as 


to sell new fixtures and plumbing 


supplies—all plus sales for you. 


W. R. Brown Corp. 


Chlcage, Ul. GET IN TOUCH WITH YOUR 
MYERS DISTRIBUTOR 


He will help you set up an aggressive 
full-line Myers sales program and plan 
for extra plus-profit sales in allied lines 


Doing business with him is good business. 


MYERS YSTEM 
SYSTE M S 


Ne < Myers: Ashland, Ohio 
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New Aluminum Roofing 


A new wide width 


ing called Bonu 
innounced rhe 


Childers Manufacturing Co. 
3620 West 11 St. 
Houston 8, Texas 





New Battery Lantern 


group such 

in side laps and at the same time pro portsn ind patio che 
vide a sheet that one man can handlk ifacti point 

Because there are fewer sheets to u la ft for any 
handle, application time is cut with vugh 1 portable 
the resulted savings in cost of in- fied for permanent decoration 

tallation, state the manufacturer he lantern is packed 
R. E. Dietz Co. 
Syracuse, N. Y. 


Ee ‘ 
/ iit PLASTIC DISPLAY | ssc: son 





e's Free! 


SEL-FAST DISPLAY 
TD-48 


Here's the most attractive, 
practical and sales produc- 
ing Display Assortment ever 
offered! Sparkling new and 
unique permanent self-ser- 
vice Display holds minimum 
stock of 48 fast-moving 
Hold-E-Zee numbers. Takes 
only 5" x 14” counter space. 
Each driver clearly marked 
on Display for number and 
price. Packed filled as 
shown—goes right to work! 
ALREADY AN OUT- 
STANDING SUCCESS! 
Order from your Jobber. 


“HOLD-E-ZEE 


UPSON BROS., Inc. SCREWDRIVERS 


ROCHESTER 14, N.Y. 
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Cooper Manufacturing Co 
Marshalltown, Iowa 


. 


Pump Oilers 


To 
Lal 





a 
- 


- 
_— 
- 


-_ 
© 


66F OILER 


66 OILER Now there are three seine twines offered by The Linen Thread 
Co.. Inc.. produced in a choice ol fibres to suit vou! needs 


tailored to fit vow pocketbook, too 


YES, YOU CAN TRUST 
THESE LABELS. 


—” 


GOLD MEDAL NYLON FILAMENT SEINE TWINE Tested and proved 


worthy of the Gold Medal label Accepted enthusiastically by fishermen 


everywhere. Lasts longer resists rotting 


NYAK SEINE TWINE New ond catching on fast. This blend of 


synthetics is a truly dependable seine twine for many purpose: 


GOLD MEDAL COTTON SEINE TWINE The old reliable economical 


used by commercial fishermen in « very fishing port in the country 


Eagle Manufacturing Co. 


Wellsbury, W. Va. 
o Y ya 


QUALITY SEINE TWINES 


THE LINEN THREAD CO., INC. + 418 Grand Street, Paterson 1, N. J. 


Hunting Information 
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Animal Trap Co. of America 
Lititz, Pa. 


* 


New Fly Killer 


4 new phosphate and | 
vhich flic ire attracts 
crystal forn It 
principally for use in dairy 


‘ ‘ 


poultry houses for the de 


ju 
fine in and out of doors that 


istant to DDT and other chlorin 


id hvdro-carbon insecticide 


WeALDWIN's No. '0 
a ‘Athion and a R 


KILL na 


Ne aes ‘ety O.0.T ane OF, 
— eectiowe io 


Upper Midwest Manufacturing Co. 
1717 - 4th Avenue South 
Minneapolis, Minn. 


» 


Thread Cutting Oil 


Here are two points that smart 
hardware dealers everywhere use 
as their guide. (1) Stanley shelf 
hardware is a complete line. (2 
Stanley shelf hardware is a quality ian 
line. Stock Stanley shelf hardware : cag esac trae mars a ae , , 

it’s always in demand. Order a aii rae Pe serumellians ye “ie sam aan oa eee ee Ene. 
through your wholesaler — or for Sell cea ci eR ' Chic “s . _ 
further information write The — 
Stanley Works, 76N Lake Street Baldwin Chemical Laboratories, 
New Britain, Conn Saegertown, Pa. 


: 7 
LSTA N LEY | apnning Tackle Box MITEE 
S \ new Fold Tray spinning tack 
Hordware | aii 


f } : 
Ol neavys 











A Division of The Stanley Works 





eathe1 mbdDossea SULPHUR BASE 





TOOLS © ELECTRIC TOOLS * HARDWARE finisn is 18 inches long 
STEEL © STEEL STRAPPING R14 und 
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SOUTHERN 


buck GRIF 


SG. W. GRIFFIN C 
FRANKLIN. NH 


lata alli 


HARDWARE for NOVEMBER, 


1954 





BECAUSE SOUTHERN SCREWS 
ARE WHAT YOU WANT... .. 
WHERE AND WHEN! 


Southern's wide range of screw sizes and styles in 
stock assure you the exact screw for your customers 
individual need. Now many ‘specials’ are avail 
able as standard, backed by prompt shipment and 


dependable Southern service. 


Slotted Steel Stove Bolts in round and flat head 
styles, diameters: | 8" through 3/8"; lengths: 3/8" 
through 3". Phillips and slotted wood screws avail 


able in widest range of sizes and finishes. 


Write for price list and free wood screw catalog. Box 1360-S 


SCREW COMPANY 


STATESVILLC > MORTH CAROLINA 


WOOD SCREWS ®@ STOVE BOLTS 


New York, N.Y @ Chicago, til 


FACTORY WAREHOUSES 
Los Angeles, Col @ Delles, Texas 


SOLD THROUGH LEADING WHOLESALE DISTRIBUTORS 


73 





> 
4 ° 
* mame * 


SAVE TIME! 
SAVE MONEY! 
GAIN PROFITS! 


How can you give your customers 
top quality while you save your 
own time and effort... and make 
more money, too? Easy! Just 
order from one source ATLAS. 

Get tacks, nails, staples, glazier 
points, rivets, glides thousands 
of allied items to choose from 
all with one order, one bill, one 
check to one wholesaler. Less 
paper work, uniform delivery, 
easier to inventory! 

ATLAS quality is known the 
world over. Ask your whole- 
saler to show you the complete 
ATLAS line and explain how 
you can increase profits 5% or 
more by concentrating on one 
source of supply. 


Since 1810 


Atlas Coxe. 
HENDERSON, KY 


FAIRHAVEN, MASS . 


Makers of the lorgest variety 
of tacks and nails in the world 





New Tape Display 


A new dealer display has been 
made available for the Evans “King- 
Size White-Tape. This is a five color 
display stand which is given to the 
dealer with each ix “King-Size 
tapes that he purchase from hi 


} 


vholesaler 


Evans & Co. 
400-416 Trumbull St. 
Elizabeth, N. J. 


- 


Bait-Casting Reels 


Two new fresh water bait casting 
models recently introduced are the 
Comet (Model No. 2400—shown) and 
the Altoona (Model No. 4200 

The Comet which retails for $3.95 
is an all-metal reel with the standard 
Bronson level wind assembly) The 
head cap, head ring and tail plate are 
chrome plate d and all other parts are 
nickel-plated. The gears ar ull 
quadruple-multiplying 


oa f 


Che Altoona 

an extra utility ree 
retails at $2.95. It 
end pilates are t ick 
the snap-on 
crank grips 


Bronson Reel Co. 
Bronson, Mich. 








ey ae 
‘CONSUMERS. 


WATERPROOF 


\ TILE BOARD 
\ CEMENT 


ERO ARD | = 
/\wet EME 


The quick, clean, easy way to put 
up tile boord, any thickness — 
permanently! 


Never sets brittle wont dry 


ovt ond pull away 


Waterproof. Contains special 
rubber base 


Economical. Covers 150 sq. ft. per 
gallon 


Available in quarts, gallons, 5 
gallons 


ORDER FROM YOUR WHOLESALER - 


OR DIRECT FROM us 


CONSUMERS GLUE CO. 


1515 N. HADLEY ST ST. LOUIS 6, MO 





Tapatco Folder 


The 1955 
ty prodt ict 


fender 


tailor 


anne 

ith price 
pans 
field, Ca 


The American Pad & Textile Co. 
Greenfield, Ohio 


+ 


Homeshop Tools 
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The 


SELLS O 


YOuR Cc 


SELECT YOUR 


Self-Service Package 
They’ll Reach for : 


N SIGHT 


HOICE 


INCREASE PROFITS 


GRIFFIN ITEMS 


RIFFIN « 


Since 1899 


GRIFFIN PRODUCTS MAN 


Vy Euery DOOR NEEDS THREE 
UFACTURING COMPANY 





caave THE weno ERIE -« 
REPRESENTATIVES 
ATLANTA, Ge CHICAGO. Il! DENVER, Colo JACKSON 
W alter $. Johnson & Sons Wilt . Roy Roos { Fulle 


es Ave Ave 


+ Ch 
BOSTON, Mass 


DETROIT, Mich 
Aust & tddy . e 


DALLAS, Texas 
EF eA 


KANSAS C 
Harvey R 


PENNSYLVANIA 


Miss NEW YORK_N Y 


SEATTLE, Wash 
Aide Rf Bew 


4 
ST. LOUIS, Me 


4 24 Ff 


SAN FRANCISCO. Colif 


ITY, Me 





SELL MORE TACKS 
sss EVERY DAY! 


You can double your tack 
business with this stand 


Pick own 

sizes 

your own assort 

ment from your 
cals 


your 


and ( hoose 





this stand 


Choose your own 
assortment 


When you do 
Cross there 
deals” to lo. 


bse le le rRNWA 


business 1 
are n 7 
1d you 
nied 


<€ 





come 
re boxes of tack 
dt 


1 
tacks If 


Most of the people who 
into your store need 
They will like Cross ste 


Cross makes the « 


one or m 


now ! rilize 


icanest, sharpest 1 the 
I 
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ON 


THREAD CUTTING 


N paper iabe! 


SEE YOUR JOBBER 


oun SUNSHINE CHEMICAL co.. 


600-606 W Lake Street . Chicage 6 





Battery operated 


otherwise a perfect 
reproduction of a genu- 
ine DIETZ Lantern. A 
twist of the “wick 
handle” lights the 
bulb. Attractive fire 
engine red finish, Just 
8',” tall. Finely made 
Attractive as home 
decoration for rumpus 
room, den, or porch 
A useful portable light 
Uses standard batteries 
and bulb obtainable 


everywhere 
Better than a toy for 


the girl and boy—and 
it gives matchless” 
safety. A bright com- 
panion for adult use, 
too 

Complete dealer helps 
and cooperation 
Packed in Individual 
Display Box. 1 dozen 
to the carton. Ask your 
Jobber 


$300 suggested 


~= retail price 
1840 


R. E. DIETZ CO., SYRACUSE 1, N. Y. 


Ta pate 


CGsteecoe ws #aF OFF 








For every work horse and mule. 
“The pad with the rust-proof 
red hooks” 











For every tractor and farm 
implement seat. 


See your jobber or write us. 


THE AMERICAN PAD & TEXTILE CO. 
Greenfield, Ohio 


MAKERS OF FAMOUS TA-PAT-CO 
HORSE COLLAR PADS SINCE 188! 


76 





hop tools a I 

cial Mode! 526: a deluxe 

kit, Model 515 i new 214” 
Model 505; a horizontal dri 
Model 538, and new 

Models 506 and 508. The 

tables convert the portable 
aw into a bench unit for preci 
anding, shaping and 


home 


improve 
tables, 


SK! 


cutting 
ing 

As part of the 
motional campaign, a free 
will be given to dea 


; 


homeshop too 


homeshop fall pro 
merchan 
dising display 
ers who purchase the 
issortment 


Skil Corp. 
5033 Elston Ave. 
Chicago 30, Ill. 


(Continued from page 18) 


six months of this year. Most of the 
increase was in spending for serv 
ices, according to a report from the 
Commerce. How- 
in outlays 


Department of 
ever, there 
for goods in the second quarte! 
Retail and August 
for most groups—except automo- 
bile continued near the 
level of June, highest month so far 
Sales of automobiles in 
and August sharply 
the high June rate. Depart- 
August and 


ame as 


Was a Zain 


sales in July 
dealers 


this veal 
July 
from 
ment store 
early September were the 
the 
July 


receded 
sales in 


improved rate in June and 


« 


Southeast Farm Income 
Off in '54's First Half 


FARMERS IN THE 
eastern states of Alabama, Florida, 
Mississippi, 
in the first half 
$1,244,920,000 in 
market- 
i livestock 


seven south- 


Georgia, Tennessee 
and the Carolina 
of 1954 


receipts from 


realized 
cash thei 
ings of crop produce at 
its products, the Atlanta field 
the U. S. Department of 


Commerce reported recentls 


and 
olfice of 

This was a decline of 6.4 percent 
from the $1,329.585,000 in cash re- 
turns for the corresponding period 
in the peak business year 1953 

Included in this receipts 
in the were 000 
from 
062,000 from 
products 

The 


years 
region $645,858 
products and 


livestock and _ its 


crop $599 


figures, compiled by _ the 


SOUTHERN 








for 


Over 
39 Wears... 


SOUTHERN HARDWARE 
been a dependable guide to the 
and 


has 


wholesaler retail hardware 


trade throughout the South. 
Up-to-date 
phases of the hardware business 


information on. all 


is found every month in its pages. 
The magazine has been built on a 
program of service to readers that 


covers: 


WINDOW DISPLAY 
COUNTER DISPLAY 
STORE MODERNIZATION 
CUSTOMER RELATIONS 
SALES PROMOTION and 
ADVERTISING 
INVENTORY CONTROL 
EMPLOYEE RELATIONS 
SERVICE DEPARTMENTS 
CREDIT CONTROL 
ACCOUNTING 
PROCEDURES 

@ ASSOCIATION ACTIVITIES 


Plus, 


people and their activities in the 


local news about friendly 


Southern hardware trade .. . a 
feature that no other magazine 
has developed so fully. Each of 
these subjects is given special at- 
tention in its relation to the spe- 
cial needs and problems of South- 


ern hardware men. 


SOUTHERN HARDWARE 


806 Peachtree St., N. E. 
Atlanta 5, Georgia 
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Caulk » 


SELL THEMSELVES! 


«6... and create 
gM repeat business 
eS a FOR YOU on Caulk 
. ee Oe » Jobbers and distributors 


are invited to send for new 
prices and discounts on our 


complete line tor all home 


FP oo™ 
~* od cote and protessional guns 
CHF no, 10* 
“cow > o f r facil 
ot . ur manufacturing facili- 
ties are devoted exclusively 
<j to caulking guns, nozzles 
ww wo and cartridges 
co¥™ % o 
got © 09° Choose from 14 different guns and 
oo" 


30 different nozzles 


MANUFACTURING CO. 





rel) eelll (oh ae | ee oe te 0 me me) lle) 


Strataflo 


WITH THE 


FAMOUS 


SILICONE TREATED 








THEY CAN’T STICK, 
THEY CAN’T LEAK! 


Strataflo Foot and Check 
Valves end leakage troubles, 
save wear and tear on pump, 
save their cost in service calls. 
Ideal for jet type pumps. 
Write for Bulletin 203 





Order from your Jobber 


os 


STRATAFLO PRODUCTS, INC. 


FORT WAYNE 1, INDIANA 
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ARE YOU DISPLAYING GREAT 


NECK’S PLANE LINE? 


G-1 BLOCK PLANE — 6” 






End and 
h 

Py ( \ ’ 
( N | M 

0 { 
wccon } 'T} 
. pi 
oO rif ; " 

I 

/ 1} A y pa 
al made ot hs Ava 
able in a full price ranj f discriminating craftsn 
Have you also 1 ! 1 about our competiti | 


fine Corsair Plane 


G-2 
BLOCK PLANE — 7” 


L 
I 









G-3 AND G-4 
SMOOTH PLANES — 
8” AND 9” 


G-5 
JACK PLANE — 
14” 





WRITE FOR CATALOG OF TOOLS AND KITS FOR EVERYONE 

















Great Neck 


SAW MANUFACTURERS. INC 
WAY MINEOLA NEW YORK 
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Consumer Credit Up 
in Latest Month 

















} + 0000) ( 


ree 


110.000 i! 





$181.266.000 


7 
vi 





Rope Company Relocates 
Philadelphia Warehouse 


mut ncome 810 000 R. 129.000 
SOUTHERN HARDWARI 
sf N. I tlanta. G ’ 


from $132.460.000 


1 











1 000 thi 





Agricultural Marketing Service, U 
S Department of Agriculture 
howed that the reduction this veal 
from last came altogether in re 


turn from crop. products. Last 





veal receipts for the same period 


Farm Income Off 4% in CONVENTION DATES 
I onesie dee pri a ron a First Eight Months 





cline of some $86,418,000 this veat FARMERS’ RE¢ 
Actually, a small rise came in 
return from livestock and it 


products this vear over last, since 


FIPTS 1 


Arkansas Retail Hardware Association 


he income from that source in the 
“a in the first six months of 1953 
was given as $597,.309.000. a rise of 
ome $1,753,000 this vear 
By states in the area, receipts in 
the first half of this vear were 
listed as follows 
North Carolina $176,710,000 
South Carolina, $80,730,000, Geo 
ia, $196,570,000, Florida, $349 
211,000, Tennessee, $166,340,000 
Alabama, $121,064,000, and Mi 
pi, $154,295,000 
Regionally, farmers in Florida 


Florida Retail Hardware Association— 
Georgia Retail Hardware Association 





TROWELS 


MARSHALLTOWN TROWEL COMPANY + MARSHALLTOWN, IOWA 
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; —_ eS 
on neeeaeee 
Peco 
WRIGHTWELD aN 
HARDWARE CLOTH 


This flat wire welded selvage marks a major advance 
ment in this commodity. Precision woven fabric utilizing 





hard drawn wire in place of the customary annealed 
wire gives added strength, rigidity and uniformity of 
meshes. By Wright's new weaving process the flat wire 
selvages are tightly welded to each filler wire, resulting 
in even, accurate width. Heavily galvanized after weaving 


GE WRIGHT inze.co 


WORCESTER + MASS. 








New MARBLE Money Makers! 


SIGHT ASSORTMENT “Cc” 


Marble sights make good guns better 
And here's the package to hel; 
you cash in. A new assortmer 
Marble’s 15 most popul 
fastest-selling front and rea 
sights. Each sight mountec¢ 
a card and individually pa 
aged in transparent polyethy! 
ene envelope Packed in in 
attention-getting orange and 
blach display carton. Priced for 
profit! Order now 


GUN CLEANING KIT 
Everything needed to ke« 
gun barre! clean as a hound 
tooth! Jointed rod, cleaning 
pat hes, 3-o0z. can of Marble 
famous Nitro Solvent Oj 
heavy duck rod pouch. Avail 
ible for rifles or shotguns 


gt manne ans 


CORPORATION 


687 Delta Ave., Gladstone, Michigan 
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RUN UP YOUR PROFITS WITH 


PRICE PROTECTED ... NATIONALLY ADVERTISED 
. POPULAR IN THE HOME AND WORKSHOP 


To insure that you make your full prot 

Rogers Gorilla Grip Glue is price pr 

tected is sold only through local 
hardware stores like your ows 


To keep your market wide awake, Rogers 
Glue is advertised continuously in lead 
ing national publications such as Populas 
Science, Popular Mechanics and Populas 
Homecraft. You're dollars ahead when 
you sell popular Rogers Glue 


Cash in on this fast moving item. Rogers users 
are satished customers that 
keep coming back for more 
Rogers Glue is easier \ 
work makes a str onger, 
more solid joint or mend 


Order toda through your 
jobber or write direct t 


oes VO ine 
q wAT ISA 


ROGERS. 


; ISINGLASS & GLUE CO. 
Siena ans Gene te GLOUCESTER, MASS. 














Trojan Blade 
Assortment 


No. 1450 


Fy the Parker line 


PARKER MANUFACTURING CO. 
WORCESTER 1, MASS., U.S.A. 
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Bilt 
Mart n 
Executive 


Way ro 


Kentucky Retail Hardware Association 
Convention and exhibit at Ken 
Hotel, Louisville, Jar 
1955. Edward H. Keiley 

101 Republic Building 


Missouri Retail Hardware Association 
Convention and exhibit at Jef 


vial 


Oklahoma Hardware & Implement As- 


sociation ——Con\ Virginia Retail 
(JkKianom: . . — 


int 


Midwest Building, Oklal 


Texas Hardware & Implement Associa- 
tion—Convention and exhibit, Dal 
1-Feb. 2, 1955. Ray M 
tive Direct 
suilding Dalla 2 


Hardware Association 
t R 


Hardware Association 


on Hotel, St Loul Marcl 
1955. Harry . pees > Ae sociation 


» Secretary 


Texas, Feb 


Tri-State Hardware & Implement As- 
Convention at He 


Arcade Bu Hotel Amarillo 





SPINNING REEL 
RATED BEST! 
for pe 


rfor mance 


for elect t 


$28.50 x 

Used by more Guides and Cham 
pions than any other spinning 
reel 








HAVE YOU DISCOVERED 
THE GLUE THAT ISN'T GOOEY? 


A NEW 15¢ 
TUBE and 
9¢ SQUEEZE PERMANENTLY 
yer YET DISAPPEARS 
BOTTLE FOR note 
HOME USE 


IT STICKS 
LIKE MAD 


with 5) 
Orthono!* VANISHING CREAM 


Women like this glue. They make and repair lots of pretty things — have 
use of it every day A tremendous campaign in women’s magazines like 
WOMAN'S HOME COMPANION and FARM JOURNAL is backing you up 

Put WILHOLD GLUE on display... Serviced by the best jobbers 
throughout the United States and Canada. 


ACORN ADHESIVES CO., INC. 


LOS ANGELES, 31 (CALIF 
CHICAGO 44, ILL. 




















Eye end of each handle % Long and Hard Service 
lit for wedge, for wh h rs Triple Inspected 
metal an edges ¥% Made Only with Second 
id it xtra Growth Hickory 
t. Sold only through % Greater Strength - Less 
your jobber salesman Breakage 
‘tt Smooth Wax Finish *% Perfect Shape 


Manufactured by 


LA PIERRE-SAWYER HANDLE CO. 


Jackson, Missouri 


ire inch 


‘your biggest mohjuai 


rs 
Remember 
December! 


HAMILTON METAL 
PRODUCTS CO 
HAMILTON. OHIO 





more 


ACCO 


products 


AMERICAN 
tm, CHAIN 


AMERICAN CHAINS 


for Farms, Homes, Industry 
and Transportation 





for Steady Profits all year 'round— 


Buy AMERICAN 
Display AMERICAN 


in this sales-making Standp> 


co Sell AMERICAN 


order from your AMERICAN CHAIN wholesaler 


ae American Chain Division 
AMERICAN CHAIN & CABLE 


York, Pennsylvania * Bridgeport 27, Connecticu 








DISINFECTANTS, INSECTICIDES 
AND CHEMICALS 


SHEPS BARNYARD FLY SPRAY, READY TO USE, | 
{ house flies, mosquitoes, gnot > hice 

Contented —* 

SHEPS HOUSEHOLD SPRAY, FLY KILLER, Re 


nsect 


ws give more ™m 


si fivina ond cr ” 
fa ying ond crowing 


SHEPS STOCK DIP,conforms to Nationa! Bure 


coefficient 4 FDA Mokes milk hite en 


SHEPS TOILET CHEMICAL 
r use 
SHEPS DRY DIP OR DRY INSECTICIDE 
Wholesale Hordwore 


Shepard Laboratories, 


1126 N. llth St.. Omehe 2, Neb 
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One Farmer 
Tells Another 
Just What 
They Need 


To Know... 


Galt TILLAGE TOOLS 
THRIVE ON WORK 
amma ——— 


Far rcrs al reciat hi WV Tillage wls by EMPIRI have les S 


breakage, ago more work, Surer, faster, longer because the y 


are made of premium quality, high carbon steel and are scienti 
heally HEAT TREATED by our exclusive Isothermal process 
To assure your customers of Sweeps, Shovels, Teeth, Hoes, 
Furrowers, Steels, etc. that take punishment and do a BETTER 
job LONGER — always sell “EMPIRE” Jai/t products. There 


iS a pattern for every cultivating need 


IT PAYS TO SELL THE LINE 
WITH READY TRADE ACCEPTANCE 


PLOW COMPANY 


“Speciatists in Tillage Tools Since 1840" 0 (1954) 
CLEVELAND 27, OHIO 

















When western growers get together to talk farm ma 
chinery, you can bet the entire Rockies to one small sand 
dune that the talk is big. And, friend, that’s simply because 


out that way the machinery itself is big. 


Take the husky John Deere-Killefer Disk Harrows, for 
example. These all-steel giants that are cutting old tillage 
records to ribbons all over the West work a swath as wide 
as eighteen feet, and their huge disk blades—ranging up to 
24 inches in diameter—churn the soil into a mellow seed- 
bed that is often as deep as nine inches. Weighed, the large 
ones would tip the scales just on the thin side of two and a 


half tons! 


But the farmers who depend on these steel giants are 
just as interested in lowering operating costs as their coun- 
terparts in the rest of the country. And John Deere-Killefer 
engineers work constantly to effect such economies. In 


fact, that is how the John Deere-Killefer anti-friction disk 


bearing was born and developed into a triple seal be iring 
that means a three-way savings to farmers—by substituting 
once-a-year lubrication for the old daily greasings, by cut 
ting friction and drag and reducing horsepower require 
ments, and by withstanding greater shock loads and pro 


viding more seasons of better service 


So, when western growers get together to talk farm 
machinery, they have another big subject to discuss—the 
big savings that are being made every day with quality 
farm equipment, equipment bearing the name of John 


I Jeere 


JOHN DEERE 


oor MOLINE, ILLINOIS 


sa | QUALITY FARM EQUIPMENT SINCE 1837 
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Any lull in sales of 
form equipment in 
the South is but a 
temporary condition. 
Farmers must con- 
tinue to mechanize 
if the nation's food 
needs are to be met 
and if production 
costs are to be held 
at a level allowing 
the farmer a reason- 
able profit for his 
labors 


a - 
Se 


ont . Som. ; ; “— M 
- peas . . eh 
Bes ee ees 


hs 


In the South it’s still a 


Big Market for Equipment 


180.000 00 


Despite the effects of drought and lower farm prices, southern cash farm 
income still is four times the prewar normal, and ultimately will renew 
its upward trend. To meet the food and fiber needs of the nation's grow- 
ing population further mechanization is essential. The long-range out- 
look, then, is for an ever-expanding market for equipment in the South 


SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 1954 





South's Cash Farm Income (Billions of Dollars) 





43 44 45 46 47 48 49 50 51 52 53 





$3.009.974.000 














»y © 2 vVfhwNn @© © 
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Despite drought conditions which again destroyed crops in many areas of 
the South, cash farm income for this region in 1953 exceeded $9 billion, 
a figure still nearly four times the pre-war normal for the South 


present time about 15 percent of prices likewise have been steady cent 
the population produces the na fluctuating within a rang 
tion’s food and fiber. This per than five percent. On 
centage probably will decrease 1954 they were only four percen damage 
further as more farm workers below a year earlier. C withstood 
leave the farm for industrial work farmers and farm leade: 
in the cities bounced back from the near-pani bear 
Wage rates required by those attitude of a year ago beets and 
still at work on farms are so high In his Economic Newsletter, 
that further mechanization is es- Earl L. Butz of Purdue Unive 
sential if the farmer is to main has stated that “the relative 


whe. 
other 


ana 
proved 


tain any reasonable margin of bility of the past vear is rex 

yrofit for his labors. Since 1939 Ing articularly ; r the rat! 

~_ ms . particular! after the Smaller Cotton Crop 
labor costs have soared 300 per abrupt two-year decline ! 
cent, ample evidence that farm rices which was evidentl) 
machinery, in the not too distant a little over a year ago. If 


wor nt 
Ve mit 


future, must largely replace farm have a few more month 
labor price stability, the 

; community will get 

Further Expansion ter adjusted to current 

While as a result of such factor tionships. A more normal 

the future outlook points inevita of spending will follow 

bly to further expansion of the While there has been a 

market for farm equipment in the ‘line in net farm incoms 

South, the immediate market has farm purchasing power in 
been the cause of considerable ap- everal vears, cash rece 


prehension during the past vear. In farm marketings 


this period, many farmers have level about fou 


postponed purchases or have level 

vested in new equipment wit! In 1953 cash 

greatest caution. Such things as ketings, including 
drought conditions, smaller crops ments, for the nation 
lower prices in some instances, and more than 31.6 bill 
declining net income have been down about four per 
responsible for this hesitancy 1952. Even though some 
hit 


f ? ? 


However, in the last quarter of he South have been 
1954 the picture has brightened by drought, total cash farm income 
considerably. Actually, the general amounted to $9,080,209,000 
price level has been fairly stable five percent less thi 
during the last 12 months. Farm 1952 
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Though farm population 
in the South has de- 
creased, farm produc- 
tion has increased nota- 
bly as o result of wide- 
spread mechanization 
More than a million 
tractors are in use in 
the South at this time 


Tractors on Southern Farms 





1940 1952 Percent Increase 
(thousands) (thousands) 1952 over 1940 


60.7 405.8 
93.2 628.1 
40.9 752.0 
74.8 528.6 
75.9 543.2 
77.5 733.3 
27.3 «254.5 
59.8 686.8 
68.6 547.2 
31.9 209.7 
13.6 277.7 
47.0 394.7 
77.4 515.9 
102.8 126.4 
265.8 168.7 





Virginia 
North Carolina 
South Carolina 
Kentucky 
Tennessee 
Georgia 
Florida 
Alnbama 
Mississippi 
By Kenneth Treanor Maryland 
West Virginia 
Supervisor Louisiana 


Georgia Branch Experiment Stations Arkansas 
Oklahoma 


Texas 


~_— _— ~_— 
nw 
eo 


SuUnscwoocninien~—s 
CaeOuUsweonwowe 


oa~ 


~ 
o 
@ 
@ 


| 
Totals 1,117.4 315.7 | 


+ 


A Decade of Progress 


Southern Farming 
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Acreage, Yield and Production of Cotton 


1943 1953 


Acreage Yield Acreage Yield 
Harvested per Acre Production Harvested per Acre Production 
(1,000 acres) (pounds) (1,000 bales) (1,000 acres) (pounds) (1,000 bales) 


Virginia 33 355 aa 30 288 18 
North Carolina 846 338 596 775 280 453 
South Carolina 1,145 291 694 1,175 283 695 
Kentucky 

Tennessee 720 327 491 945 355 700 
Georgia 1,610 253 847 1,375 265 760 
Florida 40 187 16 70 171 25 
Alabama 1,620 285 959 1,620 287 970 
Mississippi 2,500 354 1,841 2,490 413 2,145 
Louisiana 982 362 739 935 419 815 
Arkansas 1,850 291 1,122 2,070 359 1,550 
Oklahoma 1,500 123 384 1,010 211 445 
Texas 7,780 174 2,823 9,000 232 4,350 








Totals 20,626 255 10,538 21,495 300 12,926 


Increase in Yield per Acre 17.6°o 





their part towards achieving the duce and ell 9 billior 

much sought after balange between worth of farm products in 195: 

Southern agriculture and Southern When these figure 

industry oO a per capita of farn 
Economically speaking, what ha asl the mean that 


happened to the approximately 11 average cash income pe! 


million people who remain on on was about 267 d 
Southern farms, and what ha 952, the averag 
happened on the land which the. 
operate? 

The details of cash farm income 
by tate for 1942 and 1952 are 
hown in the accompanying table 
The total cash income from. the 
sale of farm products increased 
from about 4 billion dollars in 1942 
to approximately 9 billion dolla 
in 1952. This is an increase of more 
than 125 percent )! r capita far? 

It must be remembered in thi would have been about 425 
connection that it took about 15 n 1952 as compared with 267 dol 
million people to produce and sell lars in 1942 
4 billion dollars worth of farm Che most significant fact ir 
products in 1942, whereas it took figures is that the total ou 
only 11 million farm people to pro 


Farm Population and Cash Farm Income 





Total Receipts from 
Farm Population Percent Farm Marketings Percent Increase 
States 1940 1950 1950 of 1940 1942 1952 1952 over 1942 
($1,000.) ($1,000.) 





Virginia 983,359 735,236 74.77 213,358 503,616 136.1 
North Carolina 1,656,501 .380,805 83.35 424,206 942,124 122.1 
South Carolina 913,312 703,722 77.05 160,481 384,252 139.4 
Kentucky 1,257,899 977,438 77.70 264,782 568,555 114.7 
Tennessee 1,271,944 ,021,160 80.28 237,339 517,717 118.1 
Georgia 1,363,966 967,182 70.90 260,797 645,281 147.4 
Florida 300,883 237,612 78.97 205,475 495,115 140.9 
Alabama 1,338,664 966,359 72.18 191,297 442,250 131.2 
Mississippi 1,399,884 .100,369 78.60 267,924 549,735 105.1 
Louisiana 850,382 571,421 67.19 183,719 437,135 137.9 
Arkansas 1,111,007 804,662 72.42 262,458 592,147 125.6 
Oklahoma 926,741 555,197 59.90 354,292 673,228 90.0 
Texas 2,149,187 ,303,603 60.65 931,932 2,171,933 133.1 





Totals 15,523,729 324,766 72.90 3,958,060 8,923,088 125.4 
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Southern dealers 





A Reader Survey 
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en 


report from. 
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A S 1954 NEARED its close one b's r information than at any time 
A question in the minds of vir- during the past ten year r. 
tually all dealers is: How will the Langham, Vice-President and Di- 
market for farm equipment shape rector of Sales, Minneapolis-Moline 
up in 1955? To get at least part of Co., Minneapolis, Minn. 

the answer, SOUTHERN FARM 

EQUIPMENT recently put that me! items to our line which x** x 

question to a number of leading ave kept our volume 

manufacturers. It was, admittedly high. ; hall continue to keep 

a tough query to answer and many adding new items to replace the 

replies stressed the need for a re volume lost on slow-mov 

liable crystal ball if next year’s de -Dan Stephens, Vice-President, 

mand for farm equipment was to Sales, King Plow Co., Atlanta, Ga. 

be predicted with any degree of 


certainty ~*~ * *& 


Despite the uncertainty, how 


ever, replies to this question, which Wi 


THINK THAT 


follow below, revealed an un , 
ry busine ill be 


deniable optimism optimism sade dustan 2008. cnt 
based on the fact that an expand 
ing population ultimately will re 
quire greater farm production 
Sufficient production will depend 
upon a continuing mechanization 


the increased sale 


deale! There will 


ana pool 


n in these 


of farming operations ‘ 
equipped t 


In cop 
x k * 


WE BELIEVE THAT there will be 
an increase farm equipment 
sales f 1955. The present low 
market should portend a good 1955 
for at least two re ) 
The dealers who have 
overstocked can work off 
most of their inventory during the 
fall months, and the manufactu 
ers are having time enough to 
check over their lines, making im 
provements and introducing new 
models 
Our engineers have been kept ! through 1958 a grea and 1952 were 
busy during past several months rise in 195 good as 1953. Cx 
improving old model harrows and We have many new machi: 1! because farmers have 
field-testing new harrows§ and I 
other implements. We have added more farme1 re writing in is quality equipment we 


come dollars to spe! 
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John T. Phillips, J: Executive 
Vice-President Lilliston Imple 
for 1955, and we aim to be right ment Co., Albany. Ga 
tv le Wallace McMartin, Market 
Research Analyst, New Idea Farm 
Equipment Co., Coldwater, Ohio. 


_ * 7 


x *« * 


1 
prospect W. J. Klein, Vice- 
President and General Sales Man- 
ager, Tractor Division. Allis- 


Chalmers Manufacturing Co., Mil- 


} A. King McCord 
waukee, Wis. President, The Oliver Corp., Chi 
cago, Il. 


L. M 
Sweeney Vice-President Sales 
Massey-Harris-Ferguson, Inc., Ra 
ine, Wis 
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Pop liation 
upply of farn 
zation go hand 
improvead machi 
answer to the production problen 
Farmers are becomu more ; 
more conscious of the need fo! 
arm management. The, 
ing machinery need 
fully than in previou 
opportunitie f 
ost-Saving 
expect to continue 
With intelligent, agg 
farm equipment 
great in 1955 as the 


+} 


Al 


eal and perhaps De 


nerica very existence 
pends upon its agriculture. And 


increasing measure, the produc 
of the food and fiber that 1 
America strong depends in 
the performance of machine 
help grow and harve 
The farm machinet 

the ally of the farmer 
building a better agriculture and 
a greater nation.—-George C. Delp, 
President, New Holland Machine 


Co., New Holland, Pa. 
x * * 
GENERALLY SPEAKING 
would seem to be little rea 
believe that the over-all sales 
new farm equipment in 1955 would 
greater than in 1954. How 
everal 


be any 
ever, I believe there are 
which would apply in 


factor the 


outhern territories generally to 

greater degree than in other parts 
of the country and which might 
well result in increased sales for 
farm equipment in 1955. These 


factors are 


90 


1) Many 

é have 
capped by 
G54 Sine 


W. D. Tucker, General Manager. 
John Blue Co., Inc., Huntsville. 
Ala. 


ocedu 
ist of a char 
yuently it 
hether a farn 
Vv equipment 
he can afford 
ler to take 
nging method 
fit opportunit 
iit from lit 
Through 
througho 


t there are mal 


ecially 


ve not yet Tri 
These 
net disadvan 
uneconom |¢ 
Therefore, an 
age of nonmec! 
will undoubte 
erted to mechar it 
these three 
and without 
e prospect for new far! july , : levic _ fart ’ 
R. W. Lewis, Manager, 
General Dealer Sales, Fairbanks, 
Morse & Co., Chicago, III. 


intry, it seem na iea “v “i sea 
n the South and Si ral 
a relatively favorable | 
the sale of new farm equipmen 
1955 - C. G. Pearse, Vice-Presi- 
dent, J. I. Case Co., Racine, Wis. 


x * * 


IS DECIDEDLY 
rt-line manufa 
ly pin-point 
the entire 

ld. Speaking tri 
from our own whole 
and dealer contact 
full 48 state coverage 
ile outlook for the 
1954 and the spring 
well founded optimisn 
mism. of course, is ba 
ales for the first thi 
this fiscal year (beg 
Ist) which are 24.3 
above the same period 

We realize the ult 
purchaser is only buy 
ment that he actuall 
this is a very 


tion means that 
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Company has two welders who 
stay busy. Portable welding ma- 
chine is used for in-the-field 
service. Manager James shows 
Thad Caraway, Mid-South as- 
sociation secretary, shop's two 
motor testing units which are 
mounted on rollers for use any- 
where in the shop or field 


In this firm's model shop 


Service Volume Doubled 


By Richard Lane 


Properly equipped you get the service business, 
according to this dealer who says, "A large part of 
our shop volume can be attributed to the fact that 
we can handle practically any farm equipment 
service job—and farmers know it. We service all 
makes and models. We don't turn down anything.” 


Sery 


Wpor 
“> 
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A modern shop needs 
lathes, and this shop 
is well-equipped with 
machines that make 
tough jobs easy. A 
hydraulic boom, be- 
low, mounted on 
small tractor is one 
of shop's most im- 
portant pieces of 
equipment. It is used 
about 25 times a day 
for moving heavy ob- 
jects and has been 
copied by others 





Co. has been handling the Ferg 
on line for six years. During thi 
period it has sold 1,300 Fergusor 
tractors, including 56 the first hal! 


of this year 
At the time the opportunity to V 
buy the Massey-Harris stock arose i and tools really } 


the company was considering the a fi hat we handle 
possibility of getting into the irri- hop about 99 percent of 


gation equipment field. It chose that come our way. Sometin 
instead, to take on Massey-Harri get something too big for ¢« 
Sales as well as service promptly uch a 
multiplied The company was 
quickly forced to build a new serv- aon 
ice department to take care of the often ( n't occur 
added load and also to get more a week,” James declare hvdrauli 
room for its two separate and com What equipment does the L idea, developed in 
plete parts departments as the re- 
sult of the merger. Its building now 
is divided into two sections, 50 by 
100 feet for the front lobby, office 
and the two parts departments, and 
the new 60 by 100-foot addition 
for the enlarged service depart 
ment 
gut its service—both method 
and equipment—that’s got the Le 
Flore County farmers and Jame 
competitor talking 
talk about it, too 
“A large part of our 
can be attributed to the 
we can handle practically any 
equipment service job—and _ the 
farmers know it,’ James explain 
We service all makes 
models. We don't turn down 
thing. The farmer may not be 
using our lines of equipment, but 
if he comes to us for service we do 
our best for him, figuring that 
eventually we will get some of his 
other business by winning his con- 
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Company's new building is di 
vided into two ports. Lobby, of 
fice and parts department are in 
a 50 by 100-foot section. New 
shop is at right and rear. Left 
a large drill press is included in 
the shop's labor-saving equipment 


The department for 
Ferguson parts, a- 
bove, faces the lob- 
by. The Massey-Har- 
ris parts department 
is in rear, facing the 
shop. New 60 by 100- 
foot addition to the 
building, left, gives 
the company a spaci- 
ous, well-lighted and 
well-ventilated shop 





. 


BLN 
ims 


In Celina, Texas, Dealer 
] Fred J. Carter, right, (John- 

son and Carter implement 
Co.) points out to Salesman Les- 
lie Biggerstaff that dealership 
records indicate time and circum- 
stances are right for sale of new 
tractor to Farmer Joe Spratt 


staff do not at first encounter Spratt, so seize the opportunity to 
make a quick inventory of farm machinery and equipment not being 
used and now drawn up in order in a field near the Spratt's home 


» Arriving at Spratt farm, seven miles from Celina, Carter and Bigger- 


. Instead of cruising about the farm searching for Spratt, they His visitors are warmly greeted by Joe 
3 politely inquire at the house on farmer's whereabouts. After A. Spratt who, in subsequent conversation, 
usual salutations and conversation about the heat wave, agrees to an on-the-farm demonstration 
Mrs. Spratt (daughter Sally in the background) tells where Spratt of a new model tractor. Spratt farms 550 
probably is working acres, buys much equipment, and frequently 
has won a premium price for the first bale 

of cotton 
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By Baron Creager 


urchaser 


mw Carter and Biggerstaff 

drive back to Celina, re- 
e turn with new model tractor 
which is unloaded from a tilt-top 
trailer just off the highway. 
Meanwhile, Spratt has been 
joined by his young son, David, 
for inspection of this new equip- 
ment 


~m@ 6Trio gathers about old tractor which 
| Carter has just appraised for trade- 

in. Appraisal reveals, Carter is tell 
ing Spratt, that old tractor will not last 
out plowing season without repairs. Spratt's 
expression indicates that he must be con 
vinced of this 


wae 


Spratt, mounting tractor seat for demonstration run, listens 

first to suggestions from Carter, who never demonstrates 

tractor alone. In this case, tractor is hitched to a three, 14- 
inch moldboard plow. Most farmers in this area prefer a disc 
plow in their operations 


ter does thorough selling 

job. Without wasting time 
he talks Spratt into returning to 
Celina some day to complete 
deal. Banker C. B. Johnson, cen- 
ter, is partner in dealership, in- 
suring clean, solid transaction 


S Appraisal stands and Car- 





Added efficiency in modern 


Insect Control Equipm 


i ey YEAR marks the 100th yea By a E. Corley 

f professional entomology. En 

Alabama Polytechnic Institute 

Agricultural Experiment Station 
Auburn, Alabama 


tomologists can review with pride 
their great accomplishment in 
man's age-old fight against Insect 
during the past 100 years. By vil 
tue of association, the centennial 


observances must include the ac velopment of insect control equip cotton 


complishments of the engineers i ment for southern farmers in re- low as 
developing better equipment fo: cent years has been low gallonage There hi 
applying insecticides. The remark- prayers. Following World War II able increase 
able progress in entomology could many new organic insecticide in the South 
not have been possible without the were developed that were very ef mechanize 
corresponding progress in equip- fective and required new equip 

ment for insect control. So, as ment for application, especially the 
entomology celebrates its centen- le spri High gall 

nial, let’s focus our attention on ‘atior he spray 

the progress that has been made in were not only ineffectiy ut al Spray applicatior 
insect control equipment with par- impractical Engineers rkins has several advantage 
ticular emphasis on recent de with entomologists « oi application. Spray 


Advantages of Spray Application 


velopments gallonage, low ravel applied through 
Probably the most important de that are giving effectiv iirol « appli 


Progress in reducing mechanical 
damage to crops includes the de- 
velopment of high-clearance 
sprayers and the construction of 
stilts for elevating row crop 
tractors. The special-purpose, 
high clearance sprayers have 
been used for control of corn 
earworm in sweet corn and have 
had limited use in applying insec- 
ticides and defoliants to cotton 
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Disadvantages 
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Development of tractor whee! 
shields, left, has also been helpful 
in reducing damage to crops dur 
ing the application of insecti 
cides. Several companies manu 
facture these attachments 


Piane sprayers and dusters are 
now being used throughout the 
South for applying insecticides 





| 

| WASH 
ee 

| PAINT 


see) Designed 


WORK 
BENCH 


WELDING 
BENCH 


EMORY 
WHEEL 


By Ross Holman 


SERVICE STALLS 


, NEW BUILDING and faciliti 
of A. Bresler & Son C 
equipment deale n Owensbort 
HYORAALIC! | Kentucky, have two 

PRESS 4: ‘ , 

which give he bu 

deniable distin 
WORK and ulficient 
BENCH departmer 


14‘DOOR 


TOOL 
BOARD 


ELECTRICAL REPAIR g 
WORK BENCHES. 


Pe FE: hl 


; 


ou gj ‘Ds 
ROOM 3 


WATER FOUNT—*? 
SOFT DRINKS 


IMPLEMENT DISPLAY 
6 TRACTORS 
2 CORN HARVESTERS 
| RAKE 
| COMBINE 
1IPOWER MOWER 
| SEED DRILL 
(FERTILIZER DISTRIBUTOR 
AND OTHERS 


OFFICES 
COUNTER 


COUNTER efficie 
comers an 
service jobs 
down at the old 


We couldn't 


STORE 


IMPLEMENT DISPLAY 


CUSTOMER CHAIRS 
75' 
GRASSY PLOT 


STREET 
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for Sales and Service 


he had to step outside to allow his 
chest room to expand £ ombu lispla i 

The new building is located on grassy area in front of tl tor Extensive new facili- 
an important highway on the edge v7 fror 


of town. The spacious structure is of t dep: ties have enabled this 
bounded by a street on each of iperv! 1 \ sevck wh dealer to handle all 


three sides. On one side is parking hi with B l 17 \ : 
pace for 50 cars, something that npany maintains an inver the sales and service 
didnt exist at all in the old loca t \ 


+ 


needs of his custom- 
ion, except for a few parking nan ( han 6b had n 

s in front used by customer for iu 1 qu The part ers. In short, extra 
and non-customers alike | i t 


The overall dimensions of the 


space has resulted in 
main building are 75 by 175 feet bins were built by Beye n those extra profits 
The shop in the rear measures T part ctior bord 

by 100 feet. The display are: 


parts department together fill 


‘ : 
75 by 75 feet. Between the 
store and the street 


lisplayed SIX Urs 
models, two 
large rake, a c 
seed drill. a 


i other ma 





Wide shop door permits 
lerge equipment such as 
this combine to enter 
and leave without diffi- 
culty. Door is 14 feet 
wide and 12 feet in 
height. Spacious com- 
pany building has omple 
space in front for the 
display of equipment 
Disploy and ports area 
measure 75 by 75 feet 
while shop located in 
reor measures 50 by 100 
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which, in considerably 
larger than that available to most 


dealers 


area, 15 


Big Shop 


The service shop itself is ample 
explanation of why service volume 
took such a jump when the 
firm moved from the old location 
In the first place, it has on one side 
a doorway that is 14 feet wide and 
12 feet high. Any average combine 
and loaded truck 
drive through this door with com 
plete clearance. There is 
the shop for a combine or 
truck to drive from 
on through the shop and out a reat 
without backing or 
to work its way out. There always 
from 


big 


almost any can 
room 1n 
loaded 
the side door 


door twisting 


is a clear passageway one 
door to the other. 

The shop is well-equipped to 
meet every need of the 
company’s trade area. In the front 
part of the shop there is an elec 
trical repair section enclosed en 
tirely with rows of benches. In this 
enclosure all magnetos and othe: 
electrical equipment are serviced 
Available for this work are a mag 


service 


100 





stand, valve grinding ma 
test stand, honing 
gun, 


neto test 
chine, generato! 
many 
tools 


machine, alr grease 


minor pieces of equipment, 
and al desk 

The entire right 
is lined with the various 


equipment. Included are a 


the sho} 
tools and 


wall of 


ervice 
tool 
press, emery wheel 


board, work bench, hydraulic 
welding 
In the 


cieaning 


and alr compressor 


the 
paint section, equipped with wash 


rear cornel 1S ana 
ing and steaming equipment plus 
all the 
ment 
The 12- by 14-fo« 


the rear of the shop 


essential painting equip 
t exit door Is in 
The left 
of the shop is used for tractor 
for storing 
ing shop service 

One important innovation 
brought in much new 
business is the loading 
outside the shop at one of 


side 
stalls 
and machinery await 
that 
has service 
ip just 
the 


mense 


ran 
real 

num 

loading 


ners. It saves an in 
of 


unloading for custome 


tractors for 


COI 


be! man hours in 
rs who br 
their in servicing 
truck 


loads or unloads a trac 


IY + 
A} \ 


backs 
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Large parts department has in- 
ventory of parts valued at $35,- 
000. Loading ramp above has 
saved company many hours in 
handling heavy equipment. Care- 
fully landscaped grounds, left, 
add to company's drawing power 


machine 
the in 
wouldn't ven 


down 


many 


: } 
used to 


competitor who 


before Bresle 
In addition t 


14 
LIdIns 


ew 


fountain 
' mant |] | 
equipment I1ooKS 
when 


“ne 


whicl 


Wher 


contrac 


irchased 


new 


W 


is 
< 


} 
ahi 


1 assemi 


look 


+ 


¢ 











He shows how it can be done — 


Selling Trade-ins at a Profit 


By C. L. Lorentzson 


Demonstration is an_ essential 
port of selling in this com- 
pany. Here, Robert Broadwater, 
assistant manager, watches as 
customer operates rotary mower 


If used equipment is to be moved at a profit, 
there can be no half-way measures. When used 
equipment is received, says this dealer, “recon- 
dition it, paint it, display it, then sell it!" 


Le PBL 
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There’s something incanny each day over station WGHO at 5 
about the way we sell a piece of to 6 minutes after 6 a.m. Is my 
equipment every time we rear- most effective advertising. This ad 
range the units on the lot. We do it runs from one-half minute to one 
periodically to change the appear- minute every day except Sunday 
ance of the lot, and so far, each and precedes the morning's weath 
time weve changed the_ unit er report. The farmers all listen to 
around, we've sold some item be- the weather forecast because they 
fore we can finish the job! We're want to know what the weather's 
batting a thousand on that, and I'm going to be for that day before they 
of the opinion that frequent rear- head for their fields 
rangement of the lot will pay off “We selected the 

Displaying the equipment is one broadcast of our me 
of a number of promotional step the morning because 
Melson uses to move his used the farmer is up at that hour, hav- 


equipment. In addition, he use ing breakfast, and by 6:30 a.n 
] 


radio, newspaper, mailing piece heading for the fields. We dont 


displays erected on the lot and on believe that a lot of ad 


the highways. and a movie tra,le! vertising will do 


John E. Melson, company man- 
ager, inspects price tag on piece 
of used equipment. Trade-ins are 
completely reconditioned and re- 
painted for added sales appeal 


a company-backed guarantee that 
it will operate to the customer's 
satisfaction 

Painting the equipment is like 
giving it a new face. After op- 
erating under the tough conditions 
found on most farms—soaked by 
rain, splattered thickly with mud, 
and baked by the hot sun—equip- 
ment looks pretty bad. A good 
paint job gives it a fresh look 
makes it more appealing when seen 
on the lot. 

Melson has a few time-tested 
hints to pass along regarding the 
display of used equipment on the 
lot. “I don’t separate my new and 
used equipment when I put the 
used units on the lot,” he said. “I 
mix them up. Then, when a cus- 
tomer is looking over the lot, he : 
can compare both types of equip- 
ment. Many times, I've had cus 
tomers who wanted to save a few 
dollars buy my used equipment 

“Another feature that’s a little 
unusual about our displaying used 
equipment is that we leave the 
keys in the machinery after we 
close in the evening. Our lot faces 
on 10th street which feeds High 
way 37. Everybody living south of 


Broadwater, left, and mechanic here discuss the merits of a used trac- 
tor with prospective customer who had noticed unit on the display lot 


town comes right by our lot and 
many of them stop and look over 
our equipment. To make the most 
of these ‘after-hour’ inspections 
we leave ample room around each 
tractor for the farmer to actually 
start the unit up and move it 
around 
“Losses by stealing? No, we've 
never had anybody take any equip Company's policy is to display new and used equipment together on same 
ment off lot. Customer can compare equipment, buy to suit his needs and purse 
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A report to you about the TEAMWORK of men and machines 
that helps maintain International Harvester leadership 


How IH uses POWDERED 
METAL to help farmers 
save costly grass seed 


New band seeding methods enable farmers to get Here is the finished feed cup assembly wit! 


good stands of grasses and legumes, saving up to ™etering wheel and cut-off thimble of sintered metal 
with an oxide finish to resist corrosion. Forming these 


30 per cent in on But drilling as few as five or 
qics 


parts from powdered metal in precision results 


six pounds of tiny seeds per acre calls for extremely yee oe 
' in strong feed rolls, each with concentricity uniform 
accurate seed metering. ‘ to within three thousandths of an irch—as compared 
To improve accuracy without increasing cost with an average of 15 thousandths of an inch for 
of the feeds used in grass seed attachments for grey iron castings 
McCormick® grain drills, IH manufacturing re 
search and production engineers turned to a study 
of powdered, or sintered metal—a relatively new 
metallurgical process for economically mass pro 
ducing certain types of precision parts 
Extensive tests developed the correct “‘recipe’’ 
of powdered iron, copper, and other ingredients 
the correct pressure for compressing the powder 
into form; and the correct temperature for bonding 
the metal particles in a sintering furnace. 
The accompanying photographs show some of the 
steps by which powdered metal is transformed into 
grass seed drill feeds of greater precision, providing 
more uniform seed distribution, and minimizing 
seed leakage. 





v Above, a McCormick drill equipped with the new attach- 
ment for seeding grass and legume seeds in bandas, 
The new gress seed drill saving users up to 30 per cent in seed cost. Below, a 
feed starts with powdered good stand of a band-seeded grass mixture. 
iron, blended with the cor 
rect amount of copper, 
plus a wax to lubricate 
the dies. 


Many other parts of sintered metal have been 
adopted or are being developed through the team 
work of IH research, design, metallurgical, manu 
facturing, and field test engineers, working toward 
Next, using a hydraulic press with precision dies, the the common goal of improving the quality and 
powder is compressed under 40 tons per square inch performance of IH equipment while keeping costs 
pressure, forming a “green” compact. This compact is at a minimum. The result is product leadership 
then firmly bonded by sintering for approximately 30 that helps farmers everywhere reduce production 
minutes in a furnace at 2050 degrees F. costs and thereby increase farm profits 











a _— 
For more details write for free engineering paper, 
Sintered Metal for JH Farm Equipment Parts.”’ 
There is no obligation. Send postcard with your name 
ind address to International Harvester Co., P.O. Box 


53, Chicago 80, Illinoi 


INTERNATIONAL 
F 1 HARVESTER 
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"Jn a buyers’ 


Say EARL and ANNA MAE GEISLER 
GEISLER TRACTOR CO. 


Vancouver, Washington 


a 
' 


| Pury 


Here is Earl Geisler (left) taking delivery of two of the 
hottest and most competitive items a tractor dealer can have 
in his stock today. One, of course, is today’s Ford Tractor. The 
other is the sensationally popular Fordson Major Diesel 


Night view of Geisler Tractor showroom. This is the smallest 
part of the establishment, as the area occupied in back by 
the service shop and warehouse covers the width of a city 
block. A used equipment lot is also in the rear. 


This is how Earl Geisler goes after an order— 
and, as he says, thanks to Ford he has more 
and better tractor features to sell for less cost. 


The Geisler Tractor service shop is a busy place, as this photo indicates. 
Like all successful tractor and implement dealers, the Geislers go all out 
to give good service. Heading the service crew of four is Tom Putnam, 
who joined up two months after the business started. 
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market, wed rather be 
with FORD! 


One of the great husband and wife teams of the farm equipment business is 
Earl Geisler of Vancouver, Washington, and his wife, Anna Mae. These two 


were the entire Geisler Tractor Co. when it started in business as a Ford Tractor 


dealership, a little over ten years ago. Today, they head an organization of nine 


people, yearly gross sales run into the hundreds of thousands of dollars and their 


net worth is more than 29 times their modest original investment. Best of all, the 


return of red-hot competition in a buyers’ market doesn't seem to worry them at all. 


But let Earl Geisler tell it himself... 


“I feel just as I find my customers do—that if 
anybody can give us more and better tractor 


features and quality for less cost, it's Ford. 


“Ford has given us a lot in the last several years. 
The Ford Tractor we're selling today—the one we 
announced as the Golden Jubilee Model—fits the 
needs of a far greater number of farmers than 


anything else now on the market. 


“There's no question that Ford knows more about 
mass production than anyone else in the tractor 
and implement business. That's why we felt extra 
good when we learned last fall that Ford had decided 
to get into the farm equipment business in a bigger 


way than ever before. 


“It gives us a good, comfortable feeling as we get 
back into hard competitive selling to know that we 
have Ford's tremendous facilities right square in 
back of us. And it’s good to know that our line of 


implements will be backed by the same engineer- 


—— TRACTOR AND IMPLEMENT DIVISION 
FORD MOTOR COMPANY 


Birmingham, Michigan 


E> 
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ing know-how and resources that have made the 
Ford Tractor what it is today. A lot of good things 
have happened already to show us what that kind 
of backing means—and I know there are plenty 


more to come. 


“There's no doubt in my mind that I'm on the 
winning team. That's why, in a buyers’ market, it’s 


great to be with Ford.” 


The record of Geisler Tractor Company isn't an 
exceptional one among Ford Tractor and Imple- 
ment Dealers. There are many other examples of 
men who have built solidly successful businesses 
as dealers for Ford Tractors and Dearborn Imple- 
ments. And a number of opportunities at least as 
good as that faced by Geisler Tractor Company in 
its early days is available in various sections of 
the country right now. 

If you are interested, get in touch with the Ford 


Tractor and Implement Distributor in your area, 


or write direct to— 
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SFEM Meets in Atlanta 


B* SUPPLYING the specialized 
equipment needed in local 
areas and by adapting standard 
equipment to such local needs, the 
hort line manufacturer can make 
ar important contribution to agri 
cultural progress 

This role of the small manufac- 
turer was emphasized by Bruce 
Lourie, vice-president of Deere & 
Co., and a featured speaker at the 
fourth annual convention of South- 
ern Farm Equipment Manufac- 
turers, Inc., held in Atlanta, 
October 1-2 

Other speakers on the two-day 
program included H. M. Conway, 
Jr., director, Southern Association 
of Science and Industry; Harry C 
Husser, president, The Husser Co., 
International Trade Mart, New 
Orleans; and Harold B. Halter, 
director of public relations, Na 
tional Retail Farm Equipment As- 
sociation 

In his talk, Mr. Lourie empha- 
sized that “because of the greater 
flexibility of your organizations it 
seems to me that you can more 
promptly adjust your product or 
products and your production 
schedules to fit the changing re- 
quirements of your customers fo! 
specialized equipment.” 

Citing the place that small busi- 
ness holds in the nation, Mr. Lourie 
quoted figures to show that as of 
the last Census of Manufacturers 
29 percent of the manufacturing 
plants in the nation had from one 
to four employees, 48 percent had 
less than 10, 82 percent employed 
less than 50 persons and 98 percent 
employed less than 500 

Discussing “New Opportunities 
in the South,”” Mr. Conway stated 
that “the history of industrial 
progress in this country has indi 
cated that large industries cannot 
without the 


prosper support of 
numerous smaller concerns , 
Referring to a number of studie 
made by Southern Association of 
Science and Industry on the extent 
of small industry in the South, M 


Conway said, “It 
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that small manufacturers have re 
little recognition 
with respect to their contribution 
to the progress of the South in re 


ceived far too 


cen Veal 

‘While most of the headlines g« 
to he big muiulti-million dollar 
plants which located 
here, the fact is that some 80 per- 
cent of our industrial 
comes from within—that Is 
the growth of locally owned enter- 
prises that already exist here 

In the next decade it probable 
that the South will gain more than 
3,000 new multi-million dollar in- 
“Since this prospect for 


have been 


growth 
from 


dustries 
growth means that the need fo! 
farm equipment will expand pro- 
portionately, there is every reason 
to predict a bright future for the 
farm equipment industry,” he said 

The first day’s schedule of events 
closed with the association’s annual 
banquet 


Panel Discussion 


The Saturday morning program 
featured two panel discussions 
The first considered “SFEM’s 
Freight and Traffic Service.” Par- 
ticipating in this discussion were 
C. B. Culpepper, general manager, 
Atlanta Freight Bureau, Paul 
Watkins, commerce counsel for the 
bureau, and H. B. Harris, traffic 
manager, Atlanta Freight Bureau 
Participating in the panel discus 
sion on “The Financing of Farm 
Machinery” were: James H. Will 
son, president, The Athens Plow 
Co., Athens, Tenn.; Paul M. Welch 
vice-president, Citizens & Souther: 
National Bank, Atlanta, and F. A 
Bloodworth, executive vice-pres! 
dent, American National sank 


Gadsden, Ala 


The association 
new president, Willian 


ice-president 


ana 


productior 

r Implemer 

Co., Athet 
new vice-presiae nt 1s 


president Re me P] 


William Hairrell, Taylor im- 

plement and Manufacturing 

Co., will serve as the new 
president of SFEM 


town, Ga. New directors are: J. H 
Tygart, president, New Ideal 
Sprayer Co., Nashville, Ga., and 
E. R. Hodgson, Jr., Alexande: 
Manufacturing Co., Picayune, Miss 


. 


New Idea Expands in 
Sales and Research 


CREATION of a new research 
advanced engineering department 
and a major expansion of its sales 
department were announced re 
cently by New Idea Farm Equip 
ment Co., Coldwater, Ohio 
The announcement was made b 
William M. Werner, president 
st analysis meeting 


re than 500 suppliers 
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Proof of INCREASED 
PREFERENCE for 
HISGOLS J 
HEAVY-DUTY 


Ac Cooled |3)X\ GIN ES 


3 TO 36 H.P. Range 




















Based on U. S. Bureau of Census Statis'ics, Wisconsin Motor Corporation 
leads the engine industry with 50.77% of total production in 11 to 176 cw 
in. displ. bracket an industry-wide gain of 1.33%, as summarized below 


adele. 


Once more U. S. Bureau of Census statistics provide authentic 
proof of outstanding preference for Wisconsin Air-Cooled Engines 
in the internal combustion engine field. 

The latest “Facts for Industry"’ census report, released July 19, 
1954, reveals the interesting fact that Wisconsin Motor Corpora- 
tion produced 5,605 MORE engines in the 11 to 176 cu. in. displ 
census grouping than ALL other internal combustion engine 
manufacturers combined, during 1953. This refers, of course, to 
engines built for re-sale, exclusive of automotive, aircraft, out- 
board, miniature and “captive” engines. 

Translated into industry-wide percentages, census figures indicate 
that this company showed a gain of 1.33% over the combined 
production of all other engine builders. This, however, is an 
ultra-conservative figure inasmuch as the Wisconsin line covers 
a range of 13.5 to 154 cu. in. piston displacement whereas the 
Census Report grouping covers engines from 11 to 176 cu. in. dis- 
placement. In spite of this fact, Wisconsin Engine production 
amounted to 50.72% of the Industry's total in above grouping 


Statistically, these figures are interesting to us as evidence of 
consistent progress. To the Original Equipment Builder, Distributor 
and User of engine power, this report provides definite proof of 
INCREASED PREFERENCE for Wisconsin Heavy-Duty Air-Cooled 
Engines among people who are best qualified to judge compara- 
tive engine values in terms of performance, economy and low- 
cost maintenance. 

You can't go wrong if you specify WISCONSIN Engines for the 
equipment lines you sell, build or use. 


WISCONSIN MOTOR CORPORATION 


World's Largest Builders of Heavy-Duty Air-Cooled Engines 
MILWAUKEE 46, WISCONSIN 
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Look how Keystone will help 


Millions of people will be told 
how to find better values ... 


leading poultry and farm papers, Keystone is 
featuring the service its dealers can render to 
SAVE MORE BABY CHICKS. We're telling 
your very best customers where they can get help. 


in Keystone dealers your pouty 


raisers will be looking for this poster as their 
guide to helpful information ...and a reliable 
source for poultry supplies. We furnish it free to 
all dealers who feature Keystone Poultry Netting. 


K - a7 ge a ar rR = 
sw & X | Be 


a E ~ 
MAKERS OF RED BRAND FENCE 


YOUR LSA) [4 ~~ NETTING 
ow tar iter r63 First Aid Station 
— a RE tor Pouitry Supplies 
A Eres 
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Valuable facts show how 
local MEWSPaPeF iere's another to save more baby chicks 


spark plug to accelerate sales of poultry sup- There are certain basic facts to tell your cus- 
plies. Ties you in locally with national adver- tomers about How To Save More Baby Chicks. 
tising . . . helps create sales for poultry netting We supply Keystone Dealers an authoritative 
as well as your full line of poultry supplies. chart, plus supplementary data, with answers. 


PRR UREUEREOEOREOREREREERE REO E RRR ER RE RE RRR RRR RR RRR RRR E RRR ROR RRR RRR RRR EEL LLL 


Wee WR ask your WHOLESALER 


OT 
poultry supply department | KEYSTONE SALESMAN 


These colorful eye-catching banners will draw 


7 
customers to your poultry supply department f 0 l C 0 HH plete ( eta | Is 


... will help you build volume in this profit- 


Banners help you feature 





able field. Available free to Keystone dealers. 


Order your poultry supplies . .. and Keystone Sales Building Helps . . . Now! 


° 4 : e - 5 
E iS ¥ 7 ; | | Keystone Steel & Wire Company, 
. cy ro Be i ow b! S ee us Peoria 7, lilineis 


RED TOP STEEL POSTS + GATES: BALE TIES: NON-CLIMBABLE FENCE-NAILS 


©. “ine POULTRY IR NETTING 
SAVE MORE BABY CHICKS 
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A Decade of Progress 
in Southern Farming 


(Continued from page 86) 


4 


e e 1952. The number has undoubtedly 
continued to increase in the past 

- two yeal 
a Increased use of tractor powel! 


not only has enabled farmers to do 


Farmers asked for it, YOU asked for it... 


more work in less time, it has en- 


'  $&ELLISTON 


OFO-SPEED - 4. 
wee 


‘ 


abled them to do more kinds of 
work and to get things done on 
time. While the number of tractor 
in the South has more than quad 
rupled in recent years, the num 
bers of horses and mules is only 
slightly more than half the number 
of 10 years ago 

The total number of workstock 
declined from about 4.8 million 
head in 1945 to 2.7 million in 1954 
On the basis of average yields of 
grain and forage, it takes from 
three to four acres to maintain one 
head of workstock. Thus the reduc- 
tion of 2.1 million head of work- 
stock has released some seven to 
eight million acres of land for othe: 
purposes 





Better Balance 


Total cash income from the sale 
of crops in the South increased 
from about 2.5 million dollars in 
1942 to 5.4 million dollars in 1952 
This was an increase of 116 per- 
cent 

Cash income from the sale of 
’ P livestock and livestock products 
Seva by a Sey during the same period increased 

from 1.5 million dollars to more 
than 3.5 million, which was an in- 
crease from this source of 141 per- 





@ Two-position wheels —(just a few minutes to change from side to rear) 
@ Adjustable hitch — (you can set front of cutter at desired height regardless 
of drawbar elevation) cent 


@ Extra rugged construction— (built to stay with your most powerful tractor) It is quite clear that more and 


@ Impact blades — (powerful, free-swinging blades, each with an “ax-head” more Southern farmers, particu- 
weight at the end. Patent applied for) larly those in the lower South and 
@ Extra heavy-duty spindle assembly — (Designed for long, dependable service) Southeast, are taking advantage of 


climatic conditions, long growing 
seasons and mild winters to pro- 
duce more livestock and livestock 
products. The development of the 
poultry industry in some areas has 
been nothing short of phenomenal 

Increased production of livestock 
and livestock products has come 
about not at the expense of croy 


All-purpose rotary cutter mows pastures, cuts stalks, clears land...and does it fast! 





— 
<a production, but in addition to crop 
Roto-Speed 5-two “‘lift’’ — For Roto-Speed 7-six—The big model. Cuts 72 production. There is a much bette : 
hydraulic hitch tractors. Cuts fast, ft. swath. Three pairs of blades. Available balance between the production of 
cuts clean. Trail wheel moves in with hydraulic height control, adjustable crops and livestock now than at 
any direction. Easy to handle. wheel width. For years the standard of the anv time in the past. This balance 
rotary cutter industry ntribut ‘ ' ‘ 
is CU | ) lung rn a La | sagiay | < tl , 
There's a huge and growing market for rotary cutters. Se!l the best! SE re to tae : a ' 
Write for Roto-Speed dealer information today. ene ane oo _—— 
LILLISTON IMPLEMENT CO. *°*"". ee ee 
© GEORGIA i ea a 
( é ( ne ( ‘ 
SOUTHWEST BRANCH— WACO, TEXAS : 





LL a Rm South can be seen in the fact that 
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F& W MULTI-PURPOSE PUMP 


rue HI-PRESSURE nce 





%-1 H.P. Motor 


Two-Stage Centrifugal Jet Pump — 60-100 Lbs. Pressure 


| 





%-1 H.P. Motor 











Joins Famous F & W Single-Stages tor M 


F & W now 
versatile, multi- 


offers you the most complete line available in these 


purpose, centrifugal jet pumps. Not only do they solve 


the problem of the customer worried about falling water level, or change 


of wells, but they reduce your stocking requirements because the same 


pumps fit so many jobs. Besides the new High-Pressure Multi-Purpose 


Pumps, F & W offers you the single-stage pump in the 20-60 Ib. pressure 


range, and an economy Multi-Purpose in the same range. All! are avail 
g 


able as package units or with 42-gallon tanks. If for any reason it is 


necessary to change from shallow to deep-well pumping, it can be easily 


done. It is necessary only to remove the ejector and place at the proper 
point in the well. These F & W Pumps lead the field for adaptability com 


bined with outstanding performances. Write for full information today 


FLINT & WALLING MANUFACTURING CO., INC.,1119Oak Street, Kendallville, Ind. 


Branch Worehouses and Offices in Albany, New York; Orlando, Florida; Shreveport, 


Lovisiana; Cedor Rapids, lowe; and Charlotte, North Coroline 
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MIDLAND 


1955 
RIDERS 


3 and Shp. models 


For the first time 
Ameritas 


MOST WANTED 


FEATURES 
In One Garden Tractor 
Line 


THEMIOLAND co. 





lin the past 
age yield of 
17.6 percent 

corn increase¢ 


d and the average \ 


re impo! 
South have i 
recent years 

Total pa rei 
South increased from 85 million 
1935 to over 103 million in 1950 
This is an increase of 21.9 percent 
The increase in pasture acreage 
however, does not tell the whole 
pasture story. The improvement in 
quality of pasture has been much 
more impressive than the increased 


acreage. (See Table 
Summary 


Southern agriculture has made 
much real progress in recent years 
To recount all the factors which 
have contributed to this progress 
would be beyond the scope of this 
article. Important among these de- 
velopments however, have’ been 
the following 

(1) Larger farms, fewer farm 
people and greater efficiency pe! 
farm worker 

(2) Improved use of land—less 
row crops, more close-growing 
crops, better crop rotation, more 
pasture and more productive pas 
ture 

Increased vields per acre of 
crop 

(4) Increased production of live 
stock and livestock products 

(5) Use of greater quantities and 
more efficient use of fertilizers and 
soil amendments 

(6) More general and more in 
telligent use of insecticides and 
fungicides 

(7) Increased use of mechanical 
farm power and equipment 

(8) Broader income base, bette 
balance between crop and livestock 
enterprise 

(9) Development of fore 
sources 

(10) Improved market facilities 
and marketing methods 

It is within this framework that 
most of the progress in Southern 
agriculture has come, and it is 
within this framework that South- 
ern farm people are building fot 

future. Farm people in the 
South have made wonderful prog- 
ress in recent years. They are in a 
position now to make even greate! 
progress in the vears ahead 





MIDLAND 


1955 
RIDERS 


3 and Shp. models 


An exclusive Midland dealer fran- 
chise means offering features like 
these in every RIDER: lever- 
selected gearshift transmission . . . 
six forward speeds, two speed 
ranges fit power to jobs... full- 
geared differential for new turning 
ease rear wheel steering for 
instant control . .. many more. 


And the prices are amazingly low. 


Get the details on the new Midland 
line today. Choice territories still 


THE MIDLAND CO. 
Dept. 5, Rawson Ave., 
South Milwaukee, Wis. 


Send me complete dealer information 
Name 
Street 


City " . . Zone 
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IT’S THE STEEL that gives 
LaBelle discs 


superior discing 


qualities 


\fter all it's the steel that goes into a 
lise that counts most in its pertorm 
nee lhat’s why vou can rely on 
aBelle®...for only LaBelle dises are 

de by steelmen who control thei 
roduction with the same skill and care 
iven to tool and other spec ial pur- 


wose steels, 





And it’s this same steelmaking skill, 
based upon a half-century of experi 
ence, that dictates how LaBelle dises 
ire: mace That's why, for example, 

rucible grinds the notches and edges 

1 its dises. For although it’s true that 
1 good edge can be made in several 
ways, experience has proved that an 
edge properly eround prior to heat 


treatment gives best service in the field, 


So sell your customers LaBelle solid 
or cut-out dises with confidence. They 
ire available for all makes of dise plows 


Lh irrows ina or ill soil conditions 


FREE — Here, i 


easy 


Please send me a copy of Soil Improvement with 
Crucible Agricultural Steels 





a) ecm first name in special purp 
54 years of Fre stotmeking — AGRICULTURAL STEELS 


OLIVER BUILDING, PITTSBURGH, PA 


TOOL ° * SPECIAL PURPOSE STEELS 





nmi 


CRUCIBLE STEEL COMPANY OF AMERICA, GENEI 


REZISTAL STAINLESS * REX HIGH SPEED 
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make more profit selling 


by offering both... 


Higher 
Capacity 


Lower Cost 






You can always depend on Dempster to keep 
Dempster Water System Dealers ahead of 
competition—both in performance and price. 
That's why Dempster now offers a choice of 
two Convert-o-jet models—the popular new 
water systems that are instantly convertible 
from shallow well to deep well operation. 





The new, powerful % HP models SL and OL, 
can handle wells up to 90 ft. in depth or 
deliver up to 835 gals. an hour from shallow 
well operation—at one low cost. The thrifty 
Y% HP models LL and DL have a capacity up to 
720 gals. per hour and can go down to 70 ft. 


This further choice of a water system that 
already has dual purpose makes it certain 
that you can meet every requirement of 
your customers. For those whose needs are 
not filled by the Convert-o-jet, Dempster’s 
complete line of famous water systems 

is sure to have an answer. 


WATER SUPPLY EQUIPMEN 





DEMPSTER WATER SYSTEMS 








DEMPSTER MILL MFG. CO. 
Office and Factory: Beatrice, Nebraska 


Bronches and Warehouses: Omaha, Nebr.; Kansas City, 


Mo.; Sioux Falls, §.D.; Denver, Colo.; Amarillo, Tex.; Okla- 
homa City, Okla.; San Antonio, Tex.; Des Moines, lowe 
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EMPSTER 
Converl-o-jel 


now available in 


yp Hey 51950 








Py ean 93 


f.0.b. factory 













Completely CONVERTIBLE | 


Dempster Convert-o-jet con be quickly 









changed from shallow to deep well op 






eration. Everything, except the pipe 






is furnished 





















Dearborn FMD Disc Plow 
Designed for Heavy Duty 


THE NEW DtaARBORN FMD 


Ow 1 ‘ngeineered to perforn 


South Is Still Big 
ord Market for Equipment 


f ’ ’ 4 iJ 


The Deming Co. Opens 
Plant in Monterrey 


Peanut Production 


scrape! 
adjustable m« 
available for int 

rborn FMD Dis 


id supports the 
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The Tractor-Mate Forage Har- 
vester can be hitched or un- 
hitched from the tractor in a 
minute from the driver's seat. 
The outboard wheel drive assem- 
bly connection requires only 
three minutes. A limited number 
of production models will be 
available this fall 


‘ 


Ferguson s New Tractor-Mates 


THE TRACTOR-MATE Baler, the owner the advantages of a self- automatically latche 
Tractor-Mate Forage Harvester, propelled machine without the ex Lock side hitch 
and a Subsoiler-Pipe and Cable ‘nse of one. Precision d The Tractor-Mate Baler, bes 
Layer are new units being intro possible through this system is sai embodying the side-mounted 
duced by Harry Ferguson, Inc., » be a great advantage over con ciple, is said to o 
Racine, Wis. The baler and the rach time a unit 
forage harvester are based on the The implements attach vertible fron 


ite! 


company's new concept of inte drawbar at the rea 

grating tractor and implement into by means of 

one compact, easily maneuverable erated Hook-and-Eve 

machine the operator back 
Through a_ side-mounting § svs hitch point and secu 

tem, the implements are coupled to hydraulic control 

the Ferguson tractor, giving the tinues backing the 





Tractor-Mate baler, side mounted to tractor, can be The subsoiler and pipe and cable layer installs pipe or 
hooked up or detached in short time. Unit is said to bale cable up to 18"' deep. No back filling is necessary, and 
up to six bales per minute or 10 tons per hour speeds of 300’ per minute are practical 
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Manure Spreaders 
than any other make 


=(@): 


a 


see 


a 


These four BEST SPREADER 
BUYS are the reasons why= 


New No. 15 P.T.0. Spreader 





NEw [DEA 


FARM EQUIPMENT COMPANY 


[ico 
ATER onto us. A 


LOW 














Proud of its well-stocked parts 
department, the company is of- 
ten told by customers that it is 
better equipped to meet parts 
demand than any other farm 
equipment dealer in the county 


By Richard Lane 


Detailed canvass report is their 


Leading Sales Tool 


Hew THOROUGH is your canvass 
report? 


How often do you refer to it 
after filing it? 

Farm equipment dealers who 
are working their canvass reports 
regularly are finding that despite 
some belt tightening here and 
there the farmer is still buying 
machinery. 

It's those dealers who know 
what the farmer needs and 
when's the best time to see him 
about it—who are making most of 
the sales 

“Our canvass report is the best 
sales medium we have,” declares 
A. Wilson, partner in the Wilson 
Tractor Co., large Clarksdale, 
Miss., dealer. “I'd hate to think 
what we would be doing without 
en 

Wilson Tractor Co., serving Coa- 
homa County in the cotton-grow- 
ing Mississippi Delta, has about 
500 farmers in its territory, and 


Company makes full use of de- 

tailed canvass reports, referring 

to them regularly to pave the 

way for future sales. Company 

owners emphasize that such re- 

ports are worthiess if filed away 
and forgotten 











In picture at top of page, A. Wilson, a partner in the company checks over 
a report turned in by a salesman. Company building has eye-catching dis- 
play room, plus ample space for outside display and parking 


Close Contact 
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Allis-Chalmers Builds New 
Warehouse in Charlotte 
W ONE-STORY 


uldin 


needed exp; 1 of agri 


branch operation which have 


carried on at 1416 South Mint 
Street since the branch was opened 
in 1940 to erve Allis-Chalme: 


dealers in North and South Caro 


lina and far western countt 


Virginia 
J L Mendlet bri 


Current Sales— 
Prospects for ‘55 


(Continued from page 8&7) 


Approximately 65 percent of the 
dealers surveyed replied that shop 
volume equals or exceeds that of 
while 35 percent re- 
Reported in 
creases in shop volume range be- 


a year ago, 
ported a decline 
tween i0 and 50 percent, averaging 
23 percent. The average decrease 
reported was 26 percent 

As might be expected with 
weather conditions so varied ove! 
much of the South, replies to the 
survey's final question brought 
forth a multitude of views and con- 
flicting opinions. Generally, the re- 
plies were about equally divided 
50 percent believe that 1955 will 
bring little improvement in the 
sales picture, while 50 percent look 
for an increase in sales 

Many of those expecting another 
unfavorable year had little choice 
in view of present crop conditions 
Among these dealers many added 
that the sales picture could change 


120 


Wissota Produces Forage 
Harvester Blade Grinder 


i used equ 
Texas 1955 should 
same as 1954—fal 
Oklahoma—Slow as 
and field equipment xpecting slide 
some business on motors for irriga adju 
tion pumps blade t 
Texas—Very poor 
North Carolina—About the san n 
as 1954 edge for t 
South Carolina—Same Hollow-grind 
Virginia—Fail moving attachment 
Kentucky—About the same front of cup grinding 
Texas—Slight increase in sale The grinder has 
due to fair crop in 1954 ble-shielded prec 
Kentucky—New small machines ings. Sickle holder, tool 
should sell best Price should de sickle cone are standard equl 
termine sales of used equipment ment. The Model K8A Forage Har 
Arkansas—Poor due to drought vester and Ensilage Knife Grinding 
Tennessee—About the same as in attachment also is sold separately, 
1954 and can be used with many exist- 
Alabama—Fair ing Wissota grinder 
Texas—Excellent, due cording to the company 


S10 


models ac 
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we're 
spreading 


Mount Vernon’s growth means more profits for you 


Sure, we're proud 


Mount Vernon's sturdy dual-wheel farm wagon, 


[In case you haven't heard a t M Here's your chance 


Mount Vernon 
Implement Company 


Norwalk, Connecticut 


/ 
/ 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 


\ 
\ 
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As manufacturers view 


The Outlook for 1955 


f 
aulise t 


mproving agricultural 
and the use of increased 
of high potency fertilizer 
oduction market 


t veral pe ! 


hence 
be down b\ 
the things that farme 
can be expected to continue 

ic Stability they have 
although a 
during the 


hown 
a year, mall 
vear is not 
trength in 
indicate that farme: 
lightly more. thi: 
upport price ‘ 
pound for Middling 
n for the 1954-55 crop 
ceipt from tarm mar- 
ri likely to be slight] 
the year ahead on the 
prospects for 


Recent 


a lower vol 
marketings and stable 
lower price 

f the things that farme 

‘ also be expected to be 
stable with a tendency to decline 
o that a further of farn 
ers’ net income should not be great 
The outlook for agriculture, of 
course, depends largely 
outlook for the whole 

The vear ahead, as we see it now, 


appeal 


squeeze 


upon the 
economy 


to be one with a sideways 
There is little to indi 
harp or prolonged down- 
turn nor are there indications ot 
a sharp upturn. A stable situation 
at this stage of our country’s de 
velopment is healthy. Later in this 
decade we can expect to see the 
increased demands of a 
rising population 


movement 


cate a 


rapidly 
In the next yea 
or two we cannot expect, however 
to eat our way out of our surpluses 

For the next vear, therefore, we 
may fair degree of sta 
bility in the economy and a very 
healthy agriculture albeit with a 
bit more belt tightening 

In line with the above, I feel that 
John Deere business for next yea) 
will be as good or a little bette: 
than this year because our dealers 


expect a 


inventories are smaller and in bet 
ter balance.—Bruce Lourie, Vice- 
President, Deere & Co., Moline, III. 


122 


IDEI rH! 1990 aimo 

Irving A. Duffy. 
Vice-President, Ford Motor Co.. 
General Manager, Tractor and 
Implement Division, Birmingham. 


Mich. 


new farm eq lecade 


good. Why 
ing 1954 mar 


ing needed 


equipme! — R. L. Davis, Sales 
Manager, The Deming Co., Salem, 
Ohio. 


New Tiller Available 
in Springfield Line 

A NEW 
ing marketed by 


turing Inc 


ROTARY tills 
Quick Mar 
Springfield 
manufacturer of th > 
garden tractor line 

The new 
Spring 


prod ict 
field “Springtil 
choice of tilling width 
sible by an 
“shaft 


to ¢ nable 


expanding 
expansion 


Lost 
The Springt 


a S| 


power several 


wing tool ana i 
Total weight will be 


Price: $149.50 FOB Sprin 
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FIELD LOCOMOTIVE 


Today's modern tractor is a descen- Mutual has grown steadily to become 


dant of this ponderous, steam-driven, one of this nation’s largest mutual 


field locomotive. !ts great weight lire and casualty insurance compan 


limited its use mainly to operating — licensed in all 18 states and through. 


erain threshers. The sight of it lum- out Canada 

bering along with its incredibly larg: Over the fifty vears. prolic vholders, 

steel wheels erating against the gravel in steadily increasing number. have 

beneath, was common in 1904 when found that—it's as fine protection as 

Federated Mutual was founded money can buy. and Federated Mutual 
In the half century since the day dividends reduce insurance cost by as 

of the field locomotive, Federated much as 30% 


Insurance at a Saving for BUSINESS - HOME + CAR 


Halual 


IMPLEMENT and HARDWARE INSURANCE COMPANY * OWATONNA, MINNESOTA 
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Service Volume Doubled 
in Firm's Model Shop 


(Continued from page 93) 


hop and soon found that it wa 
in the field most of the time. So 
W bought another one to keep in 
the shop. It ha 
the mone‘ 

“Qui portable 


also has been a big 


really been wortl 


welding machine 
help. We do lot 
of welding in the field. We have a 
tationary un 
two welder 
It ee! | we are aiwa 

The other da 
welder in the shoy 
vee that one 
brought In 


welding 


I noticed 


ing for us, but I expect it 
big thing for some kid 
vinced some 

try to take 


Jame erin 


tainls 


manage! at Lek lore 
Equipment Co. is Clarence 
There are five mechani 
helpers a 


in the shop 


well as the tw 


Stable Employment 


nust be a good company t 
James reasons. “Five of 
the men have been with me for 12 


Veal 
Charlie Kent is in overall charge 
of the parts 


into two sections. The 


departments, divided 
Fergusor 
department is up front, while the 
new Massey-Harri department 
faces the shop in the rea! 

taking on the Massey 
Harris line, the company had 12 
employees. It has added four in 


the service department and one in 


tJefore 


the parts department as the result 
of the merge! 

It has three salesmen. Ray Hine 

sales manager 

James, a genial director of the 
Mid-South Farm Equipment As 
sociation, devotes his time to the 
administrative end of the business 
He has complete confidence in his 
department heads. They handle 
their duties with full authority, 
thereby eliminating much detail 
work that ordinarily falls on the 
shoulders of a manager 

Also playing an important role 
in the management is Mrs. James, 
who is secretary and receptionist 

The LeFlore Farmers Equipment 
Co. building, conveniently located 
on Highway 82-W near the inter- 
section with Highway 49-E, is on 
the edge of the city. There is plenty 
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Oliver to Introduce 
Super Tractor Fleet 


AN ENTIRE fleet 


new Supe! 


vom. The 

acre which gives 
pace and allow 

display of new and 


it in the open 


¢ 


Efficiency in Modern 
Insect Control Equipment 


(Continued from page Yi) 


that sprayers have more part 


such as nozzles, strainers, hoses 
and a pump to cause trouble in 
clogging, rusting 
Here again, the farm equipment 
dealer can help in minimizing this 
problem by keeping an ample sup- 
ply of spare parts and by inform- 
ing his sprayer customers in prope! 
use and care of the equipment 
Another important development 
in equipment for applying insecti- 


corroding and 


isea tn! | 
plying have ad 
vantages equipment 
n that they » not cause mechan 
ical damage 

be used when the gr 

for using ground equipment 

they can apply the _ insecticide 

much quicker. Aerial applicato1 

give thorough coverage with a 
small amount of spray or dust. The 
aerial applicators of insecticide 
can also be use to 
foliants, herbicides 


apply de- 
fertilizers, an 


seeds 
Tractor Wheel Shields 


Considerable progress has been 
made in reducing the mechanical 
damage to crops caused by ground 


applicators of insecticides. This 
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yjuUlLe Serious, ¢ 
season apt 


wing crops 


ly 
)11Ca 
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Facilities Designed for 
Sales and Service 


( 


High-Clearance Rigs 


HERSCHEL 


H 


HERSCHEL PARTS 
are available to fit 
ALL MAKES of mowers and combines 


There's no limit t i DISPLAY and 


your sales potenti 
SELL a complete HERSCHEL line i ! rve Ve 1ers of mowers and 


combines in your community 


Outstanding quality, performance nd accurac f fit distinguish HER 
SCHEL PARTS. For well over half a century, Herschel design, engineering, and 
led the field. Herschel knive sections, and re 
lated cutting parts are made by the company that has pioneered and specialized 
in the development of agricultural cutting edges since the very beginnings of the 
mou! : ‘ é modern farm machinery industry. When you sell HERSCHEL PARTS, you sell 
used most widely for uu Ick the best! 
eee 3 @SEND FOR FREE CATALOG and big Herschel Wa! 
are relatively siipl — a , Chart howing parts to fit all make f power mower 
operate and maint: 
troduction of th 1eV rgat in | 
ticid ry FACTORY AT PEORIA, ILLINOIS 
secticiade Impre nents I 
made in the n ring and blowin Branches: Omaha, Web; Minneapolis, Mina; 
1 Tolede, Ohie; Harrisburg, Pa.; Auburn, W. Y 


systems t ive more unliorm dls 
core DISTRIBUTORS: R. C. Cropper Ce., Mecon, Ge 
tribution ¢ He Mmsecrich —iaaeeeall Southern Supply Ce., Delles, Texes 

MANUFACTURING CO. INCORPORATED 


ple row sters le 
signe for pel in y « % 

ets = ae Ask your Herschel Salesman about “HERCROME’ Knives, 
' eects. Sections and Guards--the miracle of modern cutting. 


As new insects ars 
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Ing. A 


plant, e 


previously mentioned, the 
the front 


kept pnotle ly 


pecially section 


clean and 
ting 
With plenty of parking 
and a congenial folksy atmosphere 
frequently make the Bre 
wher 
such ac 


pace 


headquarte! 
feels that 
help to favorabl 
prospect 


re them 

town. Bresler 
commodation 

influence many 

, > new facilitie 
Bresler, hi 


The 


were designed 
son, Martin, and 
Mr 3 that re 


ulted in the present building were 


ycke idea 


based on experience gained from 
long years in inadequate quarter 
A. Bresler, the founder of the 
business, died about five yeal 
leaving the business to his son Ike 


and grandson Martin whom he had 


ago 


worked into the business as part 
nel With 60 vears of 
behind it, the 


was needed 


experience 
Bre 
in the 


and tradition 
lers knew what 
way of modern facilitie 

Today 
than ever before, the company ha 
employee including four 
With the latest in labo: 
aving equipment facilitie 
this eight-man staff is turning out 

than 
the man powe! 


with a bigger busine 
eight 
mechanic 
and 

many dealet 


more service 


with double 


o 


Selling Trade-ins 
at a Profit 


(Continued from page 102) 

than the one plug repeated daily 
at the same hour. Personally, | 
don’t like to hear an ad repeated 
over and and I don't think 
our customers would like it any 
more than I do. We know that ou 


heard 


over, 


because oul 
they 
One 
time, our announcer made a slip of 
the tongue and called us the ‘Lee 
Tractor Co.’ That was the 
name of a clothing store in town 
We got phone calls and ribs from 
our customers and friends for a 
couple of weeks that hap 
pened 


broadeast is 


customers mention it when 


come in to see our ‘specials.’ 


James 


after 


Advertising 


“In general, our advertising pro 
gram is slanted towards moving 
specific items of and 
equipment as the season demands 
it—harvesting equipment in the 
summer; tractors, harrows, disks 
in the fall as farmers prepare win 
ter pastures and in the spring 


new used 
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New Idea Introduces 
New Stalk Shredder 


61 model 
introduced b 
Farm Equipment Ci 
Ohio, a 
truction with extra 


A NEW No 


ael IS 
featuring 


and an improved Peal 
The new mode] 


vines. weeds and b1 


over, the manufactu 
designed to hel 
build 
to make clean plow! 
The shredde1 
hill and middles 


hree counte! 


up the humu 


: desig! 
alike 


rotati 


begin plowins 

use the mail 

which our 
I l about on > a 


parent compa! 
I 


have over 300 on ou! 
which is composed of 
rs and likely prospects 
play advert 

paper 1 

rative type and 
new lines. We push 
equipment in the 


new 


classified 
and get good results f1 
ads. We've been runni 
that is rotated 
theatres in the area 
feel that this Is more u 
advertising than anything 

“In addition to our advertising 
rogram, we put a salesman in the 
field during the busy 
carries a list of used 
on hand with prices, and promote 


? + 


this equipment in addition t 


trailer 


seasons He 


ment 


equip 


new lines 
“But afte the 
reason why we are outselling ou 


all is considered 


competition in used equipment is 


th 20 fy 
namme!l 
cording 


wr ' 
Vidap 


In conclusior 
up the prospect 
used 


vear and 


equipment 
the 
equipment sh 
There ought 


ies for mal 


line care 


recondition it 


nremill 
premium 


poss1bD 


and 


will work hi 
well 


pretty it nd get out and sell it 


hard, 


We've 


been 


can, so can anothe! 


doing it, 


to make it pay 
and if we 


dealer 


SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 1954 








Ferguson's New 
Tractor-Mates 


( ié r ) 
mew it in é I ] 
though the ime be bale 

i De« roauceda 
The bale } 1l¢ t ¢ 
times: pk il I a nge 
: . ry 
I I t inge i ‘ I 
nit is 45 1de¢ 1 I x ite 
n diamete There are é 
i Viln é é pe eat 
e | tu ‘ The ku 
nte r j nce , tu ‘ ? 
tal i¢ I 1 cKup he t 
n be ¢ ied | i leve it ne 
nt nana I ne n ti 
The bal na an entire ten 
two set of feeder finge: whicl 
Ve na iC the t itiorn t 
the baling chamber, delivering one 
: 1 
charge per second to the plunger 
The bale chamber consists of tw: 
formed heet channel = section 


which are positioned and rein 
forced by the framing and knotte: 
base casting. The baler has a con 
ventional reciprocating-type plung 
er with 28” stroke and is equipped 
with a knife which shears off eac} 
charge 

The bale drop chute has a hinged 
leaf which may be adjusted for de 
livery directly behind the balk 
chamber or to the left of the bale 
chamber. A wagon hitch and bale 
chute extension are available 

The baler can be driven eithe: 
from the PTO, or by a Ferguson 


auxiliary engine, which is inter 
changeable from baler t the f 
ige harvest Both bale ind ha 
veste have outboard whee 1 ‘ 
issemb] 

Ad istme 1 té ance 

é ! ple th t the mecn 

TY ic( ra t tne ¢€ ee 

The k ipe Harvest me l¢ 
the teat é pre jus] é t ed 

( me f both |} veste i 
Dale ald to ! ¢ \ 
s idavantage 

Fy oe table ( ‘ ( ed 
§ m direct cut to wind . uy 
i 1 VICE é i The table é 
4 t 12 Cita ct na owe ‘ 
hvdraulicall I I the tract eat 
by means of Finger Tip Contr 
Level! Feed roll are reversible 
from the tractor seat to minimize 
danger of clogging or damage 


The cutter head or cylinde: 
said to combine the unit chopping 
and blowing feature of the f 
wheel and the uniform cutting 
velocity of the lawn-mower type 
The sickle bar on the direct cut 
unit is driven by the Dyna-Balance 
Drive. Material harvested travels 
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MILKING MACHINE 
REPLACEMENT PARTS 


13R 42698 050 Fosp Woon Wem Wes 


my) hay 


Get this Display Board FREE! 


Sets you up as Rubber Replacement Parts Headquarters for all leading 
makes of Milking Machines. 


Write today for full details. 


CROWN DAIRY SUPPLY CO. 


327 W. College Avenue, Waukesha, Wis. 
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H. H 


general 


cable bottom of slit for maxi Was announced b 
mum depth; eliminates back-filling 
as driving the rear tractor wheel 


over the installation levels the cut 


on \ soettger, 


vice-president and sales 
manager 

Also were these ¢ 
ganizational in the com 
pany’s general sales staff at Cold 
wate! 


H. E 


‘rumrine 


announced 


y? 


changes 


e 


Maxwell 


manage! 


will succeed 


ot 


Organizational Changes 
Announced by New Idea 


of the Roto-Speed 5-two “tow 


Othe: the 


as fertilize ; lud 
l ‘rs in ine inciuae 
preadet sales cutte iin ] \ 


RAY CRUMRINE, forme! 
of fertilizer spreader sales for the 
New Idea Farm Equipment Co., 
Coldwater, Ohio, has pro- 
moted to the position of general 
supervisor. The promotion 


manage! 


been 


sales 


M. Nelson, 
hydraulic loader sales, 
responsibility also for 
Idea stalk 
boxes. In he 
vise the operation of 
Fort Dodge, Iowa, dist: 


‘ 


3Jernard 


shredders 
addition, 


sales 


the ix, which 
equipped with the regul 
hitch: and to-Speed 5 


“lift” for hvdrauli ft trac 


to S eed is 
manager ol! Rot I ( ) 
ar araw 

will assume , 


of New 


Wagon 


bal 
two 


and 
will supe 
New Idea’ 


ibution cen- 


° 


er, formerly directed by the gen 


Detailed Canvass Report 
Is Leading Sales Tool 


] 
ral sales supervisor 


4 


limits 
outdoo! 


city 
To! 


used 


Lilliston Announces 
New Roto-Speed Cutter 


THE LILLISTON Roto-Speed 5-tw 
tow introduced to dealers by 
the Lilliston Implement Co., Al- The company 

Ga., as the latest in thei has iG 
cutter line tal In partner 

the macl Lanny B. Allen, who 
that the company after Wor 
from side position While selling n 
iling position and vice vel! cotton the company also is 

‘Ww minutes. With w finding market in 


equlp- 


d 


big and plainly visible from the 


and isplay room 


1s highway 

1940 
the 

Wilson 

joined the 

ld War II 


ich machinery t 


in 
bany, 


s been a ase from 
rotary 


In 


company 


ship 


with 


announcing line, the 


states wheels 
can be changed 
to tra 


in just a Te 


sa farmers, 


Ray Crumrine heels a good new 
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Deep South Farm Equipment 

Association, annu nventior 

Dec. 2-3, Hotel Jung, New O Mississippi Valley Farm Equip 
Secretary, J. J. ¢ ment Association co! 


Florida Farm Equipment Asso 


ation, I 
t lahoma Hardware & Imple 


\ ment Association 


Georgia Farm Equipment Ass 
ciation, tior 





Texas Hardware & Implerient 


CONVENTION DATES Kentucky Farm Equipment As Association 


sociation, 





Alabama Farm Equipment As 


nventor 


sociation, 


. 


Tri-State Hardware & Imple 


inghan ecretal I Mar-Del-Va Farm Equipment ment Association 
Rams 1006 Frank N Association, nt I t 
| t 
Farm Equipment Dealers’ Asso- 
ciation of the Carolinas, 
tion. Felt 
Hot 


VW 

i Virginia Farm Equipment As 
Charlott ‘ha Mid-South Farm Equipment sociation ! nt 
Association, ! nt ! 


t 


zl 


24-25. He 





WATCH this water system! 


It's going places .. . and 
you can get your extra 
profits by ordering to- 
day from your Goulds 
distributor. 
Watch the other de- 
pendable Goulds pumps 
the complete profit 


line for ‘54. Hop on the S E _ Vv I i r 


Goulds brand-wagon! 


GovidsPumpsinc. _ GQULDS Balanced-Flow JET . mt A ie c sy 
for Shallow Wells ” 


GOULDS Water Systems 








CabetWTE aS 
W. R. C. Smith Publishing Co. ee 
Department SH-10 Z 
806 Peachtree St., N.E. 


Cane S, Senne FULLY Patterns are available for 


practically all plows, listers, 

GUARANTEED middlebreakers in No. 1 soft 
AS TO QUALITY center or No. 2 crucible steel 
‘ of the highest quality obtain- 

FIT, AND able. Send today for catalog 


FINISH 





STAR MANUFACTURING COMPANY 
DIVISION OF ILLINOIS (RON £2 BOLT CO 
CARPENTERSVILLE, ILLINOIS, U.S.A EST. 1873 
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---and for Case Dealers 


a NEW 


Big things are happening in farming . . . changes that almost blur our vision 
with their speed. There are yields that almost stagger the imagination . . . with 
new crop varieties ... new fertilizers and new methods of applying them . . . new 
cultural practices for conserving soil and moisture, tilling slopes and hills. Best 
of all for you as a Case dealer, these changes bring new opportunities, because 
new farming practices—that NEW LOOK in farming—become practical only as 
there are new machines to apply them. And—you are in the forefront with just 
such machines . . . like the new pivot-action plows, disks, and other farm machines 
.-. the new Case Diesel “500” with power steering . . . the new Corn Harvester 
that picks the ears and chops the stalks and brings new savings in cattle feeding 
... new self-propelled and pull-type combines . . . plus a long list of new machines 
that give you a big edge in selling for 1955. J. I. Case Co., Racine, Wis. 
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Nationally 
Advertised 
at 


26¢ 


lin, Ft. 
(36" wide) 


Mots and Counter 
Cords ore available 
Free to help tie you in 
with Warp's National 
Ads. Write W arp Bros. 
Chicago, 51. 














DISPLAY 


WARP’S FLOOR 
DISPENSER 
at end of aisle 
> 


For dealers 
who prefer a 
countertype, 

ask for Warp's 

No. M-400 








ve WINDOW MAATERIAL 
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KEEP OUT COLD 
yh FT lose ~taste For Years 


, oe " 
, => 
AKES LOW-COST PROTECTS WALLS ‘OR anal 8D | FOR STORM DOORS & 


STORM WINDOWS BEHIND STOVES, SINKS GARMENT BAGS, ETC PORCH ENCLOSURES 





























Warp Bros. have the finest facilities for making their own plastics. They do their own 

weaving and complete processing too . . . in their own modern plants. ‘““Warp’s’’ stands 
for the BEST in Window Materials... they're made to 
last, not just to sell 


€ Don't be fooled by inferior window materials that 
“look the same.’” Only the Genuine has the name 
“Warp’s” Branded along the Edge. It’s there for your 
protection—“IF IT’S WARP’SIT’S GOT TO BE GOOD" 


‘MavenAcs 


arried by Reliable Hardware Jobbers 


ORLD’S LARGEST PRODUCERS OF TOP QUALITY 


WARP BROS. ) PLASTIC WINDOW MATERIALS—ESTABLISHED 1924” , CHICAGO SI, HLL. 











Stint TWINES 
SEINE CORDS 


a 
an put your confidence Ve 

STAGING 

VENETIAN BLIND CORD 
SASH CORDS 
CLOTHES LINES 
MASON LINES 
BUTCHER'S TWINES 
° ° FISHING LINES 
in the 7 NYLON CASTING LINES 

STARTER ROPE 
JUMP ROPE 
MOP HEADS 
WRAPPING TWINES 
KITCHEN LINES 
EXPRESS TWINES 
CHALK LINES 


QUALITY MERCHANDISE AT COMPETITIVE PRICES aang 


POLISHED INDIA TWINES 


tH Te : PLASTIC CLOTHES LINES 
¢ ¢ JUTE TWINE 
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ww Petter 
Merch a nding 
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ORDERS OF oo8. 00 _ MORE FREIGHT 
PREPAID. Order $20 V 


ee 
When you display the line= 


= Sells! 


Write ror Size d 


Cleveland Mills Company tawiisnie roar canorina 
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Weights 


- «+ thanks to INGERSOLL engineering 


why more and: more users are Switching Lo That's 


onl aot 43 aeeon ool 
are guaran not to or 

c ‘ hollow back design eliminates excess 
weight yet is extra strong. 

And here are added sales features—both round and 
square point models available with Dee or long 
handles; blades attractively finished with al 
coating; tough ash handles finished with clear, water- 
repellent lacquer. 


What’s more—for your convenience, reorder num- 
ber is stamped right on the socket, to save you time 
and eliminate errors. 

So—cash in. Sell Ingersoll XTra-Lrre shovels 
—for easier sales, more profit. 


__~Strengths 





BORG-WARNER CORPORATION 





